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Courtesy costs nothing—yet can go a long way towards saving tempers—and lives. The 
FOUNDED IN 1819, the Aetna 


courteous driver stays on his side of the road, drives at a safe speed at a safe distance behind 2 
Insurance Company takes its name 
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the car ahead, and refrains from cutting in and out of traffic. He stops at stop signs and from the famous volcano, which 

: oi ? ‘ -_ ‘ ; , “though surrounded by flame and 

doesn't try to beat traffic lights. At night, he dims his lights in passing oncoming cars. In op tyre 7 = 
smoke is itself never consumed. 

brief, he treats other drivers as friends and behaves like a gentleman at all times. From that day to this—through 


wars, conflagrations and depres- 
sions—no policyholder has ever 
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Sam Sterling Is 
New M.L.6.6. of 
Blue Goose 


Simoneaux Steps Into 
Line at Dallas; New 
Attendance Record Set 


Sam L. Sterling, Winnipeg adjuster, 
was advanced to most loyal grand 
gander of the Blue Goose during the 
assemblage of the grand nest at Dallas 
last week. Charles L. Beale, Yorkshire, 





Simoneaux 


Jules 


Ss. L. Sterling 


is the retiring M.L.G.G. All the other 
officers were moved up a notch, and 
Jules Simoneaux, Steckler & Co. general 
agency of New Orleans, moved into line 
as grand keeper. 

Following Mr. Sterling on the roster 


are: John Henry Martin, Standard 
Forms. Bureau, San Francisco, grand 
supervisor; Alex B. Young, Hartford 


Fire, Kansas City, grand cutodian; Rob- 
ert L. Wiseman, Washington, D. C. 
adjuster, grand guardian, and Mr. Simo- 
neaux. H. L. Mauritson, Fireman’s 
Fund, Milwaukee, was attending his first 
meeting as grand wielder of the goose 
quill, and he was reappointed to that 
position. Hubert O. Wolfe, Milwaukee 
attorney, was renamed judge advocate. 


New Attendance Record 


The meeting set a new record for at- 
tendance, with 622 registered, a margin 
of 109 over the previous best gathering 
at Cincinnati in 1938. 

The problem of membership eligibility 

again was up for discussion and the 
delegates voted down a proposed consti- 
tutional amendment which would use 
the word “substantial” in defining the 
time devoted by applicants to the fire in- 
surance business. 
_Mr. Mauritson reported that Blue 
Goose membership is at an all-time high 
of 11,839, a gain of 566 for the year. 
[he ponds leading in providing new 
members were Ohio, California, Michi- 
gan, Illinois, Ontario, Texas, Oklahoma, 
Wisconsin, San Francisco and Quebec. 
However, the membership trophy going 
to the pond showing the largest per- 
centage gain was won by National Capi- 
tal. New charters were presented to the 
Palmetto pond covering South Carolina, 
Northern New England pond at Man- 
chester, N. H., and a new pond at Pitts- 
burgh which is expected to be called the 
Iron City pond. 

The welcoming address was delivered 
by J. B. Adoue, chairman of Gulf and 
a member of Blue Goose. He was in- 
troduced by T. R. Mansfield, president 
ot Gulf and also a Blue Goose member. 
The only outside speaker was Paul H. 
srown, Texas fire insurance commis- 
sioner. 

A team from the Alamo pond wearing 

(CONTINUED ON PAGE 32) 


Give Program for C.P.C.U. 


Meeting at St. 


Plans for the annual meeting of So- 
ciety of C.P.C.U. at St. Louis Sept. 17- 
19 have been announced by Elmer D. 
English, Insurers Service Corp., presi- 
dent of the St. Louis chapter, and gen- 
eral chairman for the meeting. 

The opening session of Sept. 17 is to 
be devoted to a 2%-hour discussion of 
the developments in multiple peril pol- 
icies on personal-residential lines. John 
D. Phelan, vice-president of American 
States, will be moderator for this semi- 
nar. Gerald E. Myers of W. A. Alex- 
ander & Co., Chicago, is to preside at 
the session. 

Multiple peril policies used in Penn- 
sylvania are to be discussed by Thomas 
J. Yborra, superintendent production 
division of North America, and the 
multiple peril policies used in California 
by J. Folger Allen, vice-president of 
Liberty Mutual at San Francisco, and 
William E. Brady, Jr., manager of 
Founders at San Bernardino, Cal. 

Then the New Jersey chapter’s ques- 
tionnaire, “What Do you Want in Mul- 
tiple Peril Policies?” and a review of 
multiple peril problems will be presented 
by Garret W. Roerink, analyst of Amer- 
ican. 

In addition to these speakers, those 
on the panel for this seminar session 
will include Robert M. Babbitt, Joyce 
& Co., Chicago, and William H. Rodda, 
Transportation Insurance Rating Bu- 


A.M.A. Insurance Division 
Plans 10 Workshop Seminars 


The insurance division of American 
Management Assn. will conduct five 
workshop seminars at Chicago Oct. 8-10 
and five at New York Jan. 21-23. 

Each seminar is a discussion group 
of not more than 15 executives under the 
guidance of one or more discussion lead- 
ers, meeting for three full days in ex- 
ploration of a single area of management 


Bue Gases perv 


Louis 


reau. 

Superintende Leggett of Missouri will 
speak at the luncheon that day and J. C. 
Penney, chain store magnate at an all- 
industry luncheon the next day when 
the C.P.C.U. designation will be award- 
ed to new qualifiers. 

Seminar on Analysis, Survey Work 


Another seminar session will discuss 
risk analysis and survey work in con- 
nection with the smaller commercial and 
industrial risks. Charles M. Patrick, 
Dallas, local agent, will preside at this 
seminar and the moderator will be 
Frederick J. Flynn, Jr., of F. J. Flynn 


Associates, insurance counselors, New 
York. 
Henry K. Duke, local agent of 


Cumberland, Md., will present “Selling 
the Idea of a Survey to a Policyholder 
or Prospect and Analyzing the Ex- 
posure to Loss”; John B. Walker, man- 
ager survey department of Fidelity & 
Casualty, “Designing the Insurance Pro- 
gram and Reviewing the Present Cov- 
erage,” and John B. Roach, formerly 
survey manager of Aetna Casualty at 
Chicago and now manager of the Sum- 
mer agency there, “Preparation of the 
Report.” “Actual Presentation of the Re- 
port and Subsequent Sales Problems” 
will be presented by Eldridge Freeman 
of Freeman, Tore & Co., brokers, Phila- 
delphia. 


thought and practice. 
cipal subjects to be discussed at the 
seminars are effective use of business 
interruption insurance; problems of han- 
dling company losses and customer 
claims; increasing insurance department 
efficiency; analysis of insurable hazards 
in business operations; modern insurance 
buying; planning and preparing insur- 
ance records and reports; insurance as- 
pects of the employe benefit program; 
proper application of excess, deductible 
and self-insurance. 


Among the prin- 


at Dallas Meeting 





Blue Goose grand nest officers at the conclave at Dallas, from the left: H. L. Maurit- 
son, Fireman’s Fund, grand wielder; Sam L. Sterling, independent adjuster, most loyal 
grand gander; John Henry Martin, Standard Forms Bureau of San Francisco, grand 
supervisor; Charles L. Beale, Yorkshire, retiring most loyal grand gander; Robert L. 
Wiseman, independent adjuster of Washington, D. C., grand guardian; Hubert O. 
Wolfe, Milwaukee attorney, judge advocate, and Alex B. Young, Hartford Fire, grand 


custodian. 


Walter H. Bennett, 
Mr. NAIA for 32 


Years, Is Retiring 


General Counsel and 
Former Executive Secreta- 
ry Nearing 80th Birthday 


Walter H. Bennett, general counsel of 
National Assn. of Insurance Agents and 
for 32 years Mr. NAIA, so to say, an- 
retirement at the 
the the 
association at Cleveland, Sept. 22-25. 

Mr. Bennett, who will be 80 years of 
age Nov. 8, is celebrating his 33rd year 
with NAIA. It June 1, 1920, 
that Mr. Bennett was appointed execu- 


nounces his effective 


conclusion of convention of 


Was on 





WALTER H. BENNETT 


Since that time he has 
also served as treasurer and is presently 


tive secretary. 


general counsel. 

In his many years with the N.A.LA. 
he has forcefully upheld the rights of 
the independent agents and has played a 
vital part in steering the national! associ- 
ation through some of the most diffi- 
cult periods in the insurance business. 

In 1920, the membership was 6,500 
while today it is 30,000. 

In 1929 he induced the association to 
promulgate a code of ethics, which has 
been regarded ‘by many other trade as- 
sociations as containing outstanding pre- 
cepts in the relationship that should exist 
between the public, the companies and 


the agents in the property insurance 
business. 

Through the years he has been a 
forceful and brilliant speaker and is 


credited with having addressed more in- 
surance men during his career than any 
other one man in the industry. He 
has a distinctive oratorical style with 
relief in the form of quiet humor. 

Mr. Bennett's influence has been felt 
throughout the industry in his writings 
and speeches. From 1930-1942, his 
weekly column “The State of the Order,” 
in the American Agency Bulletin was 
widely read. Since that time, as general 
counsel, he has continued to interpret 
and explain to the agents legal decisions 
affecting their business. 

In 1940, on his 20th anniversary with 

(CONTINUED ON PAGE 32) 
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the First Mechanical Clock 


YEARS BEFORE recorded history, men 
gauged time by a Sundial, Hourglass 
or Clepsydra. Boethius, in the 6th 
Century, invented a wheel-clock. Pac- 
ificus, archdeacon of Verona, intro- 
duced a weight-driven clock in the 9th 
Century... 


BUT PROBABLY the earliest accurate 
answer to the question, ‘““What’s the 
time?’’ was about 996, when an Italian, 
Gerbert, later Pope Sylvester II, pro- 
duced the first mechanical clock. 
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Time is important to your 


assureds. After disaster 


has struck, it is too late to 
ask, "Am | covered?” ... Your assureds can feel 
secure with the complete comprehensive coverages 
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offered by the Saint Paul Companies. 


= %, 


EASTERN DEPT. 
90 John Street 
New York 38, N. Y. 


PACIFIC DEPT. 
Mills Building 
San Francisco 6 


HOME OFFICE 
111 W. Fifth St. 
St. Pavl 2, Minn. 
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PR, Big City and 
Rural Agents Hours 
Set for NAIA Rally 


Slate New Orleans and 
N. J. Activity Reports— 
Bill Neumann, O’Connor 


Advance registrations for the conven- 
tion of National Insurance 
Agents at Cleveland, Sept. 22-25, total 
more than 1,400. 

Additional features of the convention 
program are made known. They include 


Assn. of 


a public relations program, metropolitan 
and large lines agents conference and 
one for the rural and small lines agents. 

The PR program, scheduled for the 
morning of Sept. 23, at the Carter Hotel, 
opens with a discussion of the “Trained 


Insurance Specialists” of New Orleans 
by James C. Kraus, chairman of this 
group. TIS is a new public relations 


program designed to inform the public 
through news-style, third party selling 
advertisements of the job that is per- 
formed by the local agent. 
N. J. Activity to Be Told 

“Public Relations Is Public Service” 
is the title of a discussion by the New 
Jersey agents of their program to ac- 
quaint the public with its direct relation- 
ship to and responsibility for the finan- 
cially irresponsible driver, increasing the 
insurance costs and the tightening casu- 
alty market. Herbert L. Brooks, East 
Orange, chairman of the casualty com- 
mittee of New Jersey Assn. of Insurance 
Agents, will preside. 

With H. Herbert Corson, Nashville, 
vice chairman of the committee presid- 
ing, the metropolitan agents conference 
will follow at the same hotel. Emil L. 
Lederer of Chicago, chairman of the 
M&LLA committee, will report and be 
followed by Joseph A. Neumann, Jamai- 
ca, N. Y., state national director of New 
York State Assn. of Insurance Agents, 
who will discuss “Casualty Capacity 
Problems.” 

“The Fechnical Problems of the Large 
Lines Agent” will be described by 
James C. O’Connor of Cincinnati, editor 
of Fire Casualty & Surety Bulletins. 

Next will be a panel discussion on 
“Streamlining and Simplification of Of- 


fice Procedures.” It will be led by 
Frank Doyle of Baltimore, assisted by 
Thomas Harman, Seattle, and Harry 


Pritchard, Detroit. 

The rural conference will be held con- 
currently at the Carter Hotel. Glenn 
J. May, Spencer, Ind., chairman of the 


committee, will preside. Barney W. 
Phelan, Versailles, O., member of the 
committee, will discuss the objectives 


for the coming year. 

“Comprehensive Farm Liability Poli- 
cies” will be discussed by Irvin Swine- 
hart, manager of the general liability 
department of Ohio Farmers Indemnity 
Hoyt Whitney, general chairman of Ohio 
rural agents committee, will speak on 
the “Public Relations Activities of the 
Delaware County Board.” 





Fire Changes Outing Plans 

CINCINNATI—Destruction by light- 
ning and fire of Summit Hills Coun- 
try Club in northern Kentucky has 
caused shifting of the annual insurance 
outing, originally scheduled there for 
Sept. 9. The outing, a joint venture of 
Ohio Blue Goose, Cincinnati Fire Un- 
derwriters Assn. and state-wide field- 
men’s clubs, will be held at Hartwell 
Country Club northeast of Cincinnati on 
that date. 

Insurance of Summit Hills Club was 
$29,000 ‘building and $8,000 contents. 
Clothing and colf clubs of members left 
in lockers will account for claims under 
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the 10% off premises extension of own- 
ers household contents policies, and per- 
sonal property floater claims will also 
result. 





State Insurance Taxes 
Are $1.86 Per Capita 
W ASHINGTON—The census bureay 


reports $284 million collected by the 
states in insurance taxes during 1952 
fiscal year, according to preliminary fig- 
ures. This compares to $254 million in 
fiscal 1951, representing an increase of 
11.7%. From 1942, when state insurance 
tax collections totaled $113 million, the 
percentage increase is 151.1. On a per 
capita basis, state insurance taxes rep- 
resented $1.86 last fiscal year against 85 
cents in 1942. 

Insurance taxes collected by the vari- 
ous states ranged from $26.4 million last 
year in New York down to $299,000 in 
Nevada. 


Donald Johnson Advanced 


Farm Bureau Mutual Fire of Ohio 
has appointed Donald E. Johnson su- 
perintendent of underwriting. He joined 
the company in 1939 and has just re- 
turned from 21 months’ service as a 
naval officer in Japan. He is a graduate 
of University of Iowa. 





Chesapeake Ins. Co. of Easton, Md, 
which is a_ subsidiary of Maryland 
Credit & Finance Co., has ben licensed 
in New Jersey. 












Jules L. Simoneaux of the Steckler & Co. 
general agency of New Orleans (left), is 
congratulated on his election as grand 
keeper of Blue Goose by the retiring most 
loyal grand gander, Charles L. Beale, 


Yorkshire, Dallas. 











7 Leonhart- 
Gram 


W. Harold Leonhart 
President 





“It's quite possible that 
your present treaties or 
surplus line facilities can 
be improved. It makes no 
difference what kind of 
Reinsurance Cover, Excess 
or Special Risks insurance 
is involved .. . our world- 
wide connections are at 
your service.” 


Loonhart 
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We don’t 
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more and more agents become winners 


when they choose 
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WRITE FOR 
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Additional EC 


| Endorsement : 


September 4, 1959 


Brings Adjusting Problems 


Adjusting problems arising from use 
of the additional extended coverage en- 
dorsement, especially in connection with 
provisions covering ice, snow and freez- 
ing, fall of trees, and collapse, are cov- 
ered in a recent News Letter of Mu- 
tual Loss Research Bureau of Chicago. 
Although losses so far under ALCE 
have been sparse, a number of questions 
of interpretation have arisen. 

The bureau notes that under the pro- 
vision for ice, snow and freezing, loss 
is limited to physical injury to or des- 
truction of property from three speci- 
fic causes, the collapse of a building, 
or part thereof, caused by the weight of 
ice, snow, sleet or hail; the fall on or 
against such building of objects falling 
because of ice, snow, sleet or hail, or 
damage to plumbing or heating systems, 
domestic appliances or air-conditioning 


systems caused by freezing, provided 
the building had been occupied and 
heated within a 72-hour period im- 


mediately preceding a loss, or the water 
supply shut off and the systems drained. 
Under this provision, drainage of do- 
mestic appliances is required, whereas 
this is not the case under the water 
damage. section. 


Problems of Collapse 


Only collapse of a building or part 
of it, caused by the weight of ice, snow, 
sleet or hail is covered. The collapse of 
gutters, or any other projecting items 
constituting a part of the building would 
be covered. Pressure of ice against the 
building could be construed as_ the 
weight of ice on the building, and if 
the element of collapse is present the 
loss would be covered, the bureau 
opines. Since only collapse is contem- 
plated, there must be a breaking down, 
or going to pieces suddenly, a falling 
in or a cave-in before liability exists. 
Simple misalignment, marring, crack- 
ing, or rending apart would not be in- 
cluded. 

Collapse of the building would not be 
necessary in the case of loss resulting 
from the fall-on or against a building 
of objects falling because of ice, snow, 
sleet, or hail. This damage would be 
covered regardless of the type inflicted 
on the building. However, care should 
be exercised to differentiate these losses 
where the proximate cause is wind- 
storm, which is an extended coverage 
endorsement peril to which the AECE 
deductible would not apply. 

Loss either from weight of snow, etc., 
or falling objects, must first originate 
in the collapse or falling against a 
building. The mere collapse of an 
arbor or trellis, not a part of a build- 
ing, would not be covered. An object 
falling upon a fence as a result of ice 
would not be covered. Outdoor equip- 
ment and detached yard fixtures are 
only included when their damage re- 
sults directly from a prior damage to 
a building. 


Restrictions on Plumbing 


Freezing of plumbing or heating sys- 
tems, etc., is covered provided the build- 
ing has been occupied and _ heated 
within a 72-hour period, or provided the 
water supply has been shut off and the 
systems and appliances drained if the 
building is unoccupied or unheated. 

Practically all risk coverage is granted 
in the provision for loss caused by the 
fall of trees or limbs from whatever 
cause, except intentional felling, topping 
or trimming of trees on the described 
premises, or a peril insured against un- 
der the extended coverage endorsement. 
Damage resulting from the intentional 
felling. tonning or trimming of trees 
located off the described premises would 
be covered. Losses in this category 
might present subrogation possibilities 
and the adjuster should iook into them 
accordingly. 

Damage by fall of trees applies to 
all insured property and not the build- 
ings alone. Thus, the fall of an ice or 


sleet laden tree, which causes damage 
to yard fixtures or outdoor equipment 
would be covered by this provision. 
Similar to the ice and snow provision, 
the collapse coverage must first in- 
volve the floor, wall or roof of a build- 
ing before damage to other insured 
property would be covered. Losses are 
limited in this category to the described 


property resulting from collapse of 
floors, walls or roofs from any cause 
except that resulting from subsidence. 


The mere falling of plaster is not con- 
templated under this provision, as plas- 
ter does not constitute a floor, wall or 
roof of a building. The same reasoning 
would apply to a detached retaining 
wall, walk or yard fixture. However, ap- 
purtenant, private buildings, coming 
within the 10% optional extension are 
afforded the same coverage as the main 
building. 

What constitutes “subsidence” within 
the meaning of the clause has already 
been subjected to varying interpreta- 
tions and opinions. The bureau notes 
that the lack of preciseness may prove 
troublesome before its meaning is clari- 
fied or the clause amended to elimi- 
nate the ambiguity. There are numer- 
ous cases of record based upon 
one property owner’s failure to pro- 
vide lateral or subjacent support 
to the land of an adjoining owner. 
These cases have referred to various 
types of earth movement as subsidence, 
a term acceptable to the litigants and 
the court. The courts have been more 
interested in determining liability in 
these cases than in defining subsidence 
from a precise legal standpoint, and as 
a consequence the decisions so far offer 
little help. 
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Davis to Address Accountants 


Shelby Cullom’ Davis, stock broker 
specializing in insurance stocks, will 
discuss insurance company investments 
at the Sept. 18 meeting of Insurance 
Accountants Assn. at New York City. 











Does your client - 
know when he is 
Under - Insured 7? 

Over- Insured ? 


@ Insurance coverage 
based on Continuous 
American Appraisal Ser- 
vice prevents hazardous 
under-insurance and 
costly over-insurance. 
Such service expedites 
equitable loss adjust- 
ments as well. In the 
interest of your client, 
insist on appraisals by 


The AMERICAN 
APPRAISAL 


Company 


Over Fifty Years of Service 
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XUM 


rh 


I 





ber 4, 1952 September 4, 1952 








—. 


nt 


2s damage 
equipment 
Vision, + 
provision, 
first in- 
of a build- 
c insured 
.OSSes are 
described 
llapse of 
ny Cause 
ubsidence, 
not con- 
l, as plas- 
r, wall or 
reasoning 
retaining 
vever, ap- 
coming 
nsion are 
the main 2 


e” within 
s already 
nterpreta- 
‘au notes 
lay prove 
y is clari- 
to elimi- 
e numer- 
ed upon 
to pro- 

support 
xy owner. 
) various 
ibsidence, 
ants and 
-en more 
bility in 
ibsidence 
t, and as 
far offer 


ants 

< broker 
ks, will 
estments 
nsurance 
ork City. 




















- + 





ATIONAL UNDERWRITER 








It's best to do business with people you trust 


In the insurance business you must have 
faith in people. For 160 years our confidence in people has 
been unshaken. 


As an example of trust, we give our Agents—who are 
independent businessmen—authority to act for us. To be 
worthy of such trust, the North America Agent must be a 
man of integrity. That’s why we selected him. For the same 
reason, you can trust him to serve you well 


Because your North America Agent can handle the 
insurance needs of homeowners without referring to us, he 
can give you faster service. Through him, we provide you 
with new and broader forms of protection at lower cost. 





The newest example of trust and teamwork is the Home- 
owners Policy—four kinds of protection in a single package 
—pioneered by the North America Companies. Now avail- 
able in a few states, it will soon be introduced in many more. 
Then everyone can obtain this better protection for fewer 
dollars and enjoy more peace of mind. 


NORTH AMERICA COMPANIES 


Insurance Company of North America 
Indemnity Insurance Company of North America 
Philadelphia Fire and Marine [nsurance Company 


PROTECT WHAT YOU HAVE@ 1600 ARCH ST., PHILADELPHIA 1, PA, 
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WHO BUYS MUTUAL INSURANCE 


People from all walks of life buy Mutual 
Insurance. 


Lumbermens of Mansfield numbers among 
its policyholders many of the largest cor- 
porations in America — experienced, dis- 
criminating buyers who can afford the best. 


Lumbermens of Mansfield insures much pub- 
licly owned property such as schools, county 
and city buildings, thus saving money for 
tax payers. 


Home owners, manufacturers, retailers, 
banks — large and small — by the thousands 
are safely and economically insured in 
Lumbermens of Mansfield — one of America’s 
leading Mutual Fire companies. 


Tue Lumeermens Murtuar 


Insurance Company 
MANSFIELD, OHIO 


“MUTUAL INSURANCE IS OLDER THAN THE NATION" 
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“Owned by Union Member 
Serving Working People” 
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A Group Built by 125,000 Insurance-Buying Stockholders 











Okla. Disapproves 
$50 Windstorm 


Deductible Filing 


Program Meets Setback 
in First Test in 
Western Domain 


OKLAHOMA CITY—A setback has 
been the insurance com- 
panies in their initial attempt to intro- 
duce a windstorm deductible into West- 
This comes 


suffered by 


ern Actuarial Bureau states. 
about by the action of Oklahoma’s State 
Insurance Board of voting to disapprove 
the filing of Oklahoma Inspection Bu- 
reau of a plan for a $50 deductible on 
buildings only, with the rate to be the 
same as for the present coverage with- 
out a deductible, and with full coverage 
being offered at a 50% increase in rate. 
The same filing has been made in 
Kansas. 

The Oklahoma board, in its announce- 
ment, said the experience of 1947 to 1951 
inclusive when adjusted to the present 
rate level does not warrant an increase 
of 50% in present rates for full cover- 
age E.C.; that the rates for coverage 
with deductible are “unreasonably high”; 
that material increases in E.C. rates 
were granted effective March 27, 1950, 
that out of the latest five years of ex- 
perience, only the last one and three- 
quarter years reflect the results of these 
increases, that the 1951 calendar year 
experience reflects the rate increases 
100% and indicates a loss ratio within 


the permissible; that premiums under 
policies written under the term rules 
which reflect a discount from the an- 


nual rate have not been adjusted to a 
one-year basis. 


Data on Losses Escaped 


Also: That the bureau failed to give 
sufficient information in regard to the 
savings in losses that would be realized 
by the elimination of the first $50 of 
each and every windstorm and _hail- 
storm loss on buildings, structures, out- 
side antennae and aerials; that a flat 
increase of 50% has been proposed for 
all classes indiscriminately without re- 
gard to the experience of the respective 
classes; that the rate-making method 
used contemplates that only 42.7% of 
the premium shall be used for the pay- 
ment of losses and that 57.3% shall be 
set aside for expenses and profits where- 
as not less than 50% of the premium 
should be used for the payment of 
losses; that the proposed increases in 
rates would produce excessive additional 
premium dollars for the payment of ex- 
penses. 

Also: That the rate calculations failed 
to take into consideration the reduction 
in loss adjustment expenses that would 
be realized by the elimination of losses 
of less than $50 each; that the bureau 
furnished no information with respect 
to past or prospective expenses especial- 
ly applicable to the state; that the pro- 
posal is unfairly discriminatory because 
is fails to recognize that a $50 loss: is 
as probable if not more probable, on a 


——_—_—=:, 


building worth $5,000 than on a . building 
worth $100,000, and because it does not 
take into consideration the ratio that a 
potential $50 deductible loss might bear 
to the total amount of insurance carried 
on a building or structure or the ratio 
that a potential $50 loss might bear to 
the total amount of premium for ex- 
tended coverage insurance on the build- 
ing or structure; 

Finally: That while provision for a 
deductible with a proper differentia] in 
rates might be proper, and desirable, 
this filing does not contain a proper rate 
basis for such insurance; and that all of 
the rates proposed are unreasonably 
high for the insurance provided, that a 
reasonable degree of competition does 
not exist in the state with respect to 
the classes to which such rules, rates 
and forms would be applicable. 


Will Probably Be Refiled 

Agents and company people, 
the Oklahoma insurance scene, 
that the $50 EC deductible will 
be refiled at a later date. 

In issuing its order rejecting the fil- 
ing, the insurance board left the door 
open for a future filing. 

Under the Oklahoma fire rate law, the 
companies can call for a hearing on the 
rejection, but observers do not think this 
will be done. 

As of last week, Oklahoma Assn. of 
Insurance Agents had taken no official 
position on the filing. A committee of 
agents made up of J. J. Quinn, Bartles- 
a Norman S. Casey, Tulsa, and H. 

. Moran, Oklahoma City, were in Chi- 
2 last week meeting with officials of 
Western Underwriters Assn. and it is 
expected that this committee will turn 
its findings over to its executive com- 
mittee for action. 


Political Cowardice Bar 
to Car Accident Remedy 


Political cowardice stands in the way 
of the drastic remedies needed to curb 
the high incidence of highway accidents, 
Charles Ray, vice-president of Markel 
Service, Inc., asserted in addressing a 
luncheon meeting of Memphis Rotary 
Club. The present high rate of high- 
way deaths he said, is not an incur- 
able disease. “‘What seems incurable is 
the political timidity, the double-talking 
hypocrisy, the wishful thinking of those 
who propose remedies.” 

The speaker pointed out that reme- 
dies are obvious to legislators, police 
officials, safety engineers, automobile 
manufacturers and motorists but added 
that “none dare propose such remedies 
because they would indict themselves.” 

“Until Mr. ‘Average Citizen and Mr. 
Substantial Citizen and Mr. Public In- 
difference make up their minds to stop 
this murder ‘by license,” he declared, 
“then and then only will it stop.” 


Mutual Agents Total Is 4,437 


National Assn. of Mutual Insurance 
Agents finds that as of Aug. 11, the 
membership of 28 state associations 0! 
mutual insurance agents totaled 4,437, 
which was an increase of 332 in a year. 
The largest membership is in the Tri- 
State association of which Pennsylvania 
is the main unit, the total being 569. 
New York is second with 453 and Ohio 


close to 
believe 
probably 








third with 301. The smallest is Cali- 
fornia with 14. 
Chris Rosenberg of North Platte, 


president of Nebraska Assn. of Mutual 
Insurance Agents, spoke to the Lions 
Club of Lincoln on the 200th anniver- 
sary of mutual insurance in America. 
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INSURANCE APPRAISALS 


¢ CHICAGO 4 
53 W. Jackson Blvd. 


MINNEAPOLIS 2 
843 Plymouth Bidg. 


MARSHALL and STEVENS 


DETROIT 26 
154 Bagley Ave. 


ST. LOUIS 1 
313 N. Ninth St. 
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FINANCIAL STATEMENTS DECEMBER 31, 1951 








VALUATIONS ON BASIS APPROVED BY NATIONAL ASSOCIATION OF INSURANCE COMMISSIONERS 





Total Admitted Liabilities Surplus to 
Companies Capital Assets (except capital) Policyholders 
Firemen's Insurance Company of Newark, N. J. $12,275,000. $108,470,990. $61,257,086. $47,213,904. 
Organized 1855 
Girard Insurance Company of Philadelphia, Pa. 1,000,000. 10,711,510. 6,979,138. 3,732,372. 
Organized 1853 
National-Ben Franklin Insurance Co. of Pitts., Pa. 1,000,000. 10,476,694. 6,617,586. 3,859,108. 
Organized 1866 
Milwaukee Insurance Company of Milwaukee, Wis. 2,000,000. 28,159,650. 17,868,349. 10,291,301. 
Organized 1852 
The Metropolitan Casualty Insurance Co. of N. Y. 1,500,000: 36,291,676. 27,904,445. 8,387,231. 
Organized 1874 
Commercial Insurance Company of Newark, N. J. 2,000,000. 42,686,336. 33,078,793. 9,607,543. 
Organized 1909 
Royal General Insurance Company of Canada 100,000. 433,385. 6,568. 426,817. 
Organized 1906 
Pittsburgh Underwriters - Keystone Underwriters 
HOME OFFICE 
WESTERN DEPARTMENT 10 Park Place PACIFIC DEPARTMENT 
120 So. LaSalle Street Newark I, New Jersey 220 Bush Street 
Chicago 3, Illinois San Francisco 6, Calif. 
eitAl Sto 
SOUTHWESTERN DEPARTMENT } f Stondar ¥ FOREIGN DEPARTMENTS 
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protection po 


912 Commerce Street < 


Dallas 2, Texas 


p 
Any ins¥* 


102 Maiden Lane 
New York 5, New York 


206 Sansome Street 
CANADIAN DEPARTMENTS San Francisco 4, Calif. 


800 Bay St., Toronto 2, Ontario 
535 Homer St., Vancouver 3, B. C. 
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Marker 


Both Fire & Casualty 


FOR INQUIRY— 


WRITE 


NarraGANSETT 


INSURANCE COMPANY 
OF PROVIDENCE, RHODE ISLAND 


17 Custom House Street 






































INCORPORATED 
a 


NEW YORK 





American Equitable Assurance Company 
of New York 


Organized 1918 


Globe & Republic Insurance Company of America 
Established 1862 


Merchants and Manufacturers Insurance Company 
of New York 


Organized 1849 


New York Fire Insurance Company 


Incorporated 1832 


Corroon &" Reynolds, Inc. 


MANAGER 


92 William Street, New York 38, N. Y. 
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Chubb Deductible 
Meets Tests 


Has Been Taken by Larger 
Risks, Mostly Self-Insured; 
Apprehension Relieved 


NEW YORK—The Chubb & Son 
plan of insuring fire and allied hazards 
on the basis of deductibles of $5,000 to 
$250,000 now has been in operation for 
more than two years. In that time, much 
of the apprehension originally felt by a 
large part of the business has evaporated. 

The fear that approval of the Chubb 
& Son would demoralize the 
business 


program 


was based on the possibility 
that there would be a tremendous growth 
in the use of deductibles with a conse- 
quent reduction in the premium volume 
and an adverse effect on the statistics 


upon which rate levels are based. 
Based on Sound Conception 


These expectations have not been real- 
ized; and, in fact, after two years give 
no indication of developing to any ex- 
tent. Experience has demonstrated that 
Chubb & Son carefully developed its 
plan on sound underwriting lines. A 
study of the background material which 
went into the plan, the le -gality of its ap- 
proach and the types of risks attracted 
by it gradually eliminated opposition. 
The plan today is available in 36 states 
and the District of Columbia. 

There is no evidence that the deducti- 
ble program undermines the basic rating 
structure of the fire business, the princi- 
ple of coinsurance or the general run of 
the fire business. 

There has been no real demand for a 
deductible less than $5,000 or for the 
application of the plan to dwelling risks 
as a class, according to Chubb & Son. 
Very few deductibles of Pp have been 
written. The emphasis has been on the 
large deductibles and the majority of 
risks underwritten on the plan have been 
at deductibles of $25,000 and up. 


Why It Appeals to Self-Insurers 


the plan has appealed to 
self-insurers, whether they had a self- 
insurance fund or not. The interest of 
such risks has been in protection against 
catastrophe losses. In this group are 
many institutional risks, publicly and 
privately owned, which have been un- 
insured in the past. However, such in- 
stitutions must look to the public for 
funds and hence wish to protect large 
values to eliminate the possibility of be- 
ing unable to collect sufficient monies to 
replace structures destroyed by fire. 

Risks of this nature, according to un- 
derwriters at Chubb & Son, normally 
have sufficient spread to warrant con- 
sideration of deductible insurance for the 
resulting saving in cost. Fire policies 
with substantial deductibles have been 
purchased by the state of North Carolina 
covering building and contents on prop- 
erties owned by the state and by the 
Dayton, O., school board to protect pub- 
lic school buildings there. 

Another class that has purchased de- 
ductible is multiple location risks that 
have a large number of exposures with 
relatively constant values which tend to 
establish a normal annual loss constant, 
which becomes in a sense a maintenance 


Principally 


charge. Deductible on this class elimi- 
nates the swapping of dollars between 
the property owner and the insurer. It 


is this swapping of dollars to which the 
large property owner so frequently ob- 
jects. 
Extremely Large Risks 

Then there is the extremely large risk, 
such as public utilities with exposure in- 
volving superior construction, organiza- 
tions that are well supervised and that 
have an efficient loss prevention service. 
An example of this type of enterprise in- 
sured under the Chubb & Son plan is 
Cleveland Electric Illuminating Co. This 


September 4, 1959 


policy is subject to a $50,000 deductible, 

As was the contention of Chubb & 
Son at the outset, the plan has resulted 
in new premiums being added to the fire 
business, since risks insured under the 
plan are principally risks previously un- 
insured. A substantial premium volume 
has been developed on the line. In some 
cases other companies have made state 
filings to allow them to participate in 
deductible business. In other instances, 
insurers have accepted reinsurance. Thus 
the premiums are spread throughout the 
market. 


Record So Far Satisfactory 


The Chubb & Son organization does 
not regard experience figures for the 
short period its program has been in 
effect as credible since deductible jin- 
surance is essentially catastrophe cover. 
oo record to date has been very satis- 
factory, indicating to Chubb & Son un- 
derwriters that the table of credit used 
is proper and at the same time attractive 
to property owners interested in deduct- 
ible coverage. 

-_ 
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Ohio Department Men to 
Be Available at Cleveland 


The Ohio insurance department will 
maintain conference headquarters at 
Cleveland during the annual meeting of 
National Assn. of Insurance Agents. 
Superintendent Robinson, in his an- 
nouncement to Ohio Assn. of Insurance 
Agents, said it is the policy of his ad- 
ministration to hold doors open to any 
citizen who seeks counsel. Because so 
many Ohio agents will be in Cleveland 
for national and state meetings, one or 
more officials of the department will be 
present in parlor “C” at the Hotel Hol- 
lenden on Tuesday, Sept. 23. 


MacLean Speaks at Indianapolis 


Stuart O. MacLean of Chicago, assist- 
ant inland marine superintendent of 
Western Adjustment, will speak before 
Mariners Club of Indianapolis Sept. 8. 
He is the author of the recently pub- 
lished “Inland Marine Insurance Loss 
Principles & Practices.” 





GENERAL 
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COLORADO 








Braerton, Simonton, Brown, 
Inc. 


527 Gas & Electric Building 
Denver 
Phone Acoma 4851 





Ritter General Agency 


FIRE—SURETY—CASUALTY 
855-62 Gas & Electric Building 
Phone Acoma 2811 


Denver 2, Colorado 
Colorado—Wyoming—New Moexico—Utah 





KENTUCKY 





Bradshaw & Weil General 
Agency Co., Inc. 


Starks Building 
Louisville 2, Kentucky 
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Northern Assurance 
Coast Men Promoted 


Warren P. Landon, who has been su- 
pervisor of the Pacific Coast department 
of Northern Assurance for many years, 
has been promoted to assistant manager. 
He has been with the company since 
1920. / 

Walter E. Alair, suerintendent of 
agencies at Los Angeles, has been pro- 
moted to resident manager there. He 
joined Northern in 1917 as special agent 
traveling North and South Dakota, was 
later transferred to Spokane, Wash., 
then to Seattle and later to Los Angeles. 





Seawell Naned Charlotte 
Manager of Travelers Fire 


Travelers Fire has promoted Henry 
Seawell to manager of fire and marine 
lines at Charlotte, 
N. C. He succeeds 
Richard V. Bray, 
who has resigned 
to enter the local 
agency field. 

Mr. Seawell start- 
ed with Travelers 
in 1931 as a fire in- 
spector at Char- 
lotte, N. C., served 
as fire engineer and 
fire survey engineer 
there and at At- 
lanta. After navy 
service he was 
appointed superin- 
tendent of engineering at 
1945. 


sistant manager at 


Henry Seawell 

Atlanta in 
In 1947 he was promoted to as- 
New Orleans and 
returned to Charlotte as assistant man- 


ager in 1951. 





D.C. Insurance Department 
Report for 1952 Issued 


WASHINGTON —Insurance Super- 
intendent Jordan’s annual report shows 
his department issued about 6,000 
licenses and acted upon about 42,000 
filings of fire and casualty companies 
during the fiscal year 1952. He said 
rate reductions on fire and E. C. in 
recent years have saved $600,000 a year 
in premiums. 

The report says auto insurance rates 
here are still lower than in cities of 
comparable size; that “insurance com- 
panies and agents cooperated splendidly” 
with the department; that their “high 
ethical standards” are very important 
to the public, and that shady practices 
by finance companies licensed as agents 
and by television dealers offering al- 
leged insurance contracts have largely 
been stopped. 

Howard M. Starling, Washington 
representative of Assn. of Casualty & 
Surety Companies, and vice chairman 
of a local committee representing all 
segments of the business, received as- 
surances at a recent conference with 
F. Joseph Donohue, president of the 
Board of D. C. Commissioners, that the 
insurance department’s proposed inte- 
gration with a local government de- 
partment will not be carried out with- 
out full opportunity for insurance 
representatives to state their opposition 
at a hearing. 





ATTENTION 


Insurance Company Executives, 
State Agents, General Agents. 
We are distributors for any items in Adv. 


calendars, novelties & specialties. All kinds 
of signs. Catalogues furnished free. 


Open account to rated clients. 
ARCO SALES COMPANY 


P. O. Box 6187, Station B 
Albuquerque, N. M. 
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Schweis Retires; Kay Is 
New Caledonian Secretary 


Charles L. Schweis, secretary of the 
U. S. branch of Caledonian and secretary 
of Caledonian-American, has retired. He 


joined Caledonian in the accounts de- 
partment and was made secretary in 
1933. 


James M. Kay, formerly assistant sec- 
retary, becomes secretary. He started 
with Scottish in Edinburgh, and on com- 
ing to the U. S. joined the accounts 
department of Caledonian in 1930. He 











was made assistant secretary in 1945. 
Wilfred G. Berry has been promoted 
to take charge of the tabulating depart- 


ment in place of Victor E. Jorgensen, 
who died recently. Mr. Berry has been 
with the group since 1925. 


First Six Months’ Results Shown 





Surplus to Net Premiums Written 





Policy- Changein First Six First Six 

holders Surplus Months Months 

June 30 from Dec. 31 1952 1951 

3 $ x 7 

Amer. Guar. & Liab..... 1,856,707 526,970 3,951,779 3,198,715 
Harleysville Mutual Cas, 2,898,914 69,239 4,471,861 3,503,952 
Peernet, THK. si cntcees 1,870,090 54,619 2,894,465 2,409,637 
Re Ge os 45 bd be bons 17,037,849 5,275 16,608,094 19,613,271 
murich General ....cce- 17,722,798 7,975 27,368,324 22,128,177 
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RECORD devoted to today’s crisis in the automobile insurance field. K 
> 














_AeNATIONAL UNDERWRITER 





Caledonian Group 
U. S. Funds are 
Upped $1,675,000 


Capital of Caledonian American has 
been increased from $500,000 to $800,000 
and also there has been an additional 
contribution to surplus of $200,000. At 
the same time the funds of Netherl: a 
of the Caledonian group in the U. 
have been increased by a remittance of 
$675,000 from the home office, and 
funds of Caledonian were increased by 
$500,000. 


K. C. All-Industry Rally 
Various insurance organizations, com- 
panies and agencies are joining Univer- 
sity of Kansas City in sponsoring again 
an all-industry luncheon. This will be 


next Tuesday at the Hotel President. 
There will be a featured speaker and 
then Kansas City’s program of insurance 
education that is gaining headway, will 
be outlined for the coming year. There 
will be treated educational programs of 
C.L.U., C.P.C.U. and L.O.M.A.,. and the 
property, casualty and life insurance in- 
stitutes, the proposed insurance law 
center, the adjusters’ courses and the 
law, medicine and the management im- 
provement programs. 


Ohioans Weigh Auto Issues 


COLUMBUS—Officials of the Ohio 
department Wednesday afternoon went 
into conference on the auto assigned 
risk plan, merit rating and the new 
financial responsibility law, which will 
go into effect March 3, with governors 
of the assigned risk plan, representa- 
tives of insurance agents and officers 
of the service association. 
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CARGO 


175 W. Jackson Bivd. 


| PUBLIC LIABILITY & 
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FIRE, THEFT ano COLLISION 


We invite your inquiry 


STAUNTON, GLOVER & CO. 


CHICAGO 4, ILLINOIS 
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W. Va. hecste Act 
to Scotch Annual 
Renewal Plans 


West Virginia Assn. of Insurance 
Agents is circulating copies of a resolu- 
tion that was adopted at their recent 
annual meeting in a militant campaign 
against instalment premium payment 
plans “other than through strictly com- 
mercial lending institutions.” R. D. 
Watts of Beckley is chairman of the 
resolutions committee. The resolution 
calls on members to “show their appre- 
ciation to companies which have with- 
held the deviation filings and those 
which refrain from renewing deviations 
heretofore filed, by favoring such com- 
panies in every possible manner. - 

The memorial “deplores the persis- 
tent and apparently selfish attitude of 
certain companies in refusing to even 
consider withdrawal of the devia- 
tions. “2 

The re -solution states that it has been 
conclusively shown through briefs and 
actual experience that use of instalment 
payment premium plans is detrimental 
to the best interests of the pwhlic, in- 
surers, and the agency system, and the 
association expresses alarm “at the un- 
favorable and grave situation” because 
of the action of a few companies in 
initiating such a plan, and the fact 
that other companies felt it necessary 
to protect their business through devi- 
ation filings. 


Cage Tells Ala. Plans 


The head office of the newly organized 
Continental Union of Alabama is to be 
in the Brown-Marx building at Birming- 
ham. Ben Jack Cage, who is chairman 
and president, operates three Texas 


ES 
—= 


companies that have labor union ties, 
they being Insurance Co. of Texas, Con. 
tinental Fire & Casualty and Life In- 
surance Ce. of Texas. Birmingham is 
to become the regional office of Jack 
Cage & Co. for the southeast. Mr. Cage 
said Continental Union will write fire 
and casualty insurance and plans are 
afoot to start a life company and an 
automobile finance company in Alabama. 
Much of the stock is sold to labor un- 
ions. It is reported similar enterprises 
may be launched in Mississippi. 


Mutual Agents Outline 
Annual Convention Plans 


The outline of the program for Na- 
tional Assn. of Mutual Insurance Agents 
at Philadelphia the week of Oct. 12 has 
been announced. The meeting will be 
held jointly with the gatherings of all 
six of the major mutual insurance organ- 
izations, and this will be the first occa- 
sion on which the agents and company 
men will have met jointly. The Phila- 
delphia gathering is to be the climax of 
the 200th anniversary of mutual insur- 
ance. 


Dr. Peale to Be Speaker 
Among the speakers at the agents’ 


sessions will be Dr. Norman Vincent 
Peale of Marble Collegiate Church of 


New York. 

The agents’ advisory board will meet 
on Sunday, Oct. 12, and there will be 
a business session the next morning. 
Then the agents will join in three half- 
day meetings with the entire group of 
mutual insurance people at Town Hall 
in Philadelphia. These sessions will be 
devoted to problems confronting insur- 
ance companies and agents in the future, 
with material for the meetings having 
been developed from the program pre- 
sented in New York entitled “Confer- 
ence on the Future.” 











Members of the model initiation team at the Blue Goose grand nest at Dallas, from 


the left: 
Picnot Adjusting; W. B. Atkins, 


George McKinney, T. A. Manning & Sons general agency; L. C. Picnot, 
Bennett & Atkins; 


Allen Barwise, General Adjust- 


ment Bureau; F. M. McPhaul, Glens Falls; W. C. Storch, Quirk & Co.; E. B. Moore, 


Automobile of Hartford; D. B. Caldwell, 
F. J. Quirk, Quirk & Co.; D. W. Munson, American of 


Founders of Los Angeles; 


Cravens, Dargan & Co.; W. N. Parham, 


Newark; C. F. Nichols, Nichols Adjusting, and W. C. Lawrence. Home. 
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N.Y. Issues Report on n Study 
of Aviation Rate Bureau 


NEW YORK—An examination of 
Aviation Insurance Rating Bureau has 
been made and the customary inter- 
change completed between the New 
York department and the bureau on 
recommendations and criticisms. Most 
of the suggestions, while important, are 
not major in character, and agreement 
between bureau and department was 
reached on practically all. John F, 
Joyce made the examination. ; 

H. L. Wayne, general manager ot 
Inland Marine Underwriters Assn., is 
general manager of the aviation rating 
bureau. The bureau was licensed as a 
rating organization July 1, 1948, and 
presently has 61 members, all of them 
Associated Aviation Under- 
licensed in California, 
Jersey, New York and 


members of 
writers. It is 
Montana, New 
North Carolina. 


Comment on Rate Suggestion 


The recommendation ‘by the exam- 
iner that the public liability rates tor 
bodily injury in the rating plan be 


reduced met with the counter suggestion 
that any consideration of rate adjust- 
ments on this coverage be deferred. Mr. 
Wayne pointed out that in aviation in- 
surance, for many reasons, the loss ratios 
over a comparatively short period of 
time do not carry the same connota- 
tion, significance and weight as in in- 
surance generally. As evidenced by 
some of the accidents subsequent to the 
experience period, such as those in 
Elizabeth, N. J., and Jamaica, L. I. 
which, though involving scheduled air- 
lines might well have been caused by 
other operators, the loss potentialities 
are severe. It is estimated that the in- 
clusion of these losses in the experience 
could result in a five year loss ratio 
well over 50% 

The report notes that airline and 
manufacturing risks are _ specifically 
rated. This indicates a great amount of 
judgment in the rating of aviation in- 
surance, but there appear to be many 
sound reasons why the system may con- 
tinue until conditions become more 
stable, the examiner stated. Aviation 
insurance is comparatively new in rela- 
tion to other lines. The coverages and 
rating methods, as well as aviation 
hazards, are in a state of development. 


Handling Large Lines 


The report continues: Airline and fac- 
tory risks have numerous differences in 


exposure, coverage and forms including 
varying deductibles. Losses are of a 


catastrophic nature. Competition is also 
a factor. The report mentions the chief 
competitors of Associated on airline and 
factory business as U. S. Aviation Un- 
derwriters Aero Associates and London 
Lloyds. 

There are other groups and inde- 
pendents making rates outside the rat- 
ing ‘bureau, on lines handled by the 
bureau, which provides a check on rates 
and premiums that can be charged to 
write or retain the business. Here, i 
addition to U.S.A.U., Lloyds and Aero, 
there are the mutual companies, the 
Royal group and North America, ac- 
cording to the report. 

The report notes that airline risks 
are attractive because of large premiums, 
$40,000 to $3 million a year. This com- 
petition and the fact that the rates are 
not rigidly controlled within a fixed 
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rating plan provides levelling factors 
so that the rates do not become un- 
necessarily high. Exercise of underwrit- 
ing judgment tends to keep rates from 
becoming inadequate. 

The report notes that the over-all 
expense ratio of the underwriting group 
in the bureau is about 25%, including 
allowance for home office expenses and 
premium taxes. This is an average which 
is influenced by the comparatively lower 
expense ratios on airline risks which 
represent more than 75% of the pre- 
mium volume. The going scales of 
commission are very much lower on 
airline risks. In the case of smaller 
risks rated in accordance with the fire 
rating plans, the report makes its rec- 
ommendation that the bureau consider 
adoption of factors in the rate levels for 
expenses and profit to obtain a provision 
for losses over a period of years to be 
used as a guide in determining the 
reasonableness of rate levels. 

The examiner recommended the stand- 
ard policies and endorsements other 


than airline and nee be filed with 
the department. Mr. Wayne said he 
thought the forms had been filed by 
Associated or member companies, but 


hereafter they will be filed by the 
bureau. 
Other recommendations are given 
herewith, followed by the  bureau’s 
response: 


That the bureau consider studying 
clarification of endorsement forms at- 
tached to the hull policy, because some 
of the endorsement forms attached to 
it combine a number of exclusions 
and inclusions in regard to cover which 
make the form difficult to understand. 
The bureau is considering a study on 
this point. 

Consideration should be 
charge for attachment of errors and 
omissions clause on employers’ indem- 
nity business, since no consideration is 
given in the rate for the attachment of 
the clause for named employe policies 
that produce premiums in excess of the 
minimum of $200. The bureau has de- 
cided to change its rules to provide for 
attachment of such clause without 
charge to all such policies issued in the 
future. 

That charging the short rate of 125% 
of the annual premium for term insur- 

(CONTINUED ON PAGE 32) 


given a 


Sims, Wolfe Named in 
Camden Eastern Changes 
_Lynn T. Sims, special agent for 
Camden Fire in the Philadelphia and 
suburban territory, has been transferred 
to New England in charge of the Rhode 


Island and eastern Massachusetts ter- 
ritory, with headquarters in the Indus- 
trial Trust building, Providence. 


Harry C. Wolfe has been appointed 
special agent for the Philadelphia and 
suburban territory. Mr. Wolfe has had 
experience in the home office. 


Bruce Hoblitzel, Sr., Louisville local 
agent, who about 25 years has been head 
of the annual three-day fund raising ef- 
fort of the Kosair Crippled Children’s 
Hospital, of which he is president, re- 
ports that this year’s program netted the 
nes children $160,300. Kentucky 
Blue Goose participated in the program, 
turning in about $700. 


Alan B. Clegg, more than 30 years in 
the marine design, construction and op- 
eration field, has opened an office as 
marine consultant and surveyor in the 
port of Albany district, at 10 Hallwood 
road, Delmar, N. Y. 
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Semi-annual Statement, June 30, 1952 





| siete ASSETS LIABILITIES 
Cash in banks and in office $ 2,529,601 . - 
| Bonds Reserve for Unearned 
United States Govern- Premiums ..... éwewe $23,044,217 
ee ee. $18,451,095 
| State and Municipal.. 3,098,337 : 
Industrial and Miscel- Losses in Process of Ad- 
| laneous errr er 20,331 21 569,763 justment ik oe 6,218,1 50 
Preferred Stocks 
Public Utility ....... $ 1,662,738 Reserve for Federal and 
SS, 386,875 a 
Industrial and Misce!- Other Taxes ........ 625,000 
laneous ...... sesce Beans 
5,003,427 Reserve for all Other 
Common Stocks Liabjlit; 
nas sass $ 2,254,550 liabilities tt teeee 3,187,256 
Public Utility ....... 2, 221,670 
ee 755,500 . 
Salinas inh tient Lo eee Retake a $ 4,000,000 
GUNS ccccei..ese GSR . 
11,573,923 Voluntary Reserve .... 500,000 
Fulton Fire Insurance 
Company Stock aed NT 
any ..<.... 2,382,423 Net Surplus .......... 12,307,587 
Agency Balances not over 
90 days due......... 2,584,723 *Policvholders’ Surpl 
Other Admitted Assets. . 4,238,350 | ae 16,807,587 
Total Admitted Assets $49,882,210 SO iGéwapadesbehe $49,882,216 
*Bonds and stocks valued in accordance with the requirements of the National Association of Insurance Commis- 
sioners.—On the basis of June 30, 1952 market quotations for all bonds and stocks owned, total admitted assets 
would be $49,734,420 and policyholders’ surplus $16,659,797. 
Securities carried at $1,068,403 in the above statement are deposited for purposes required by law. 
WESTERN DEPT. PACIFIC COAST DEPT. 
Insurance Exchange Building, Chicago 4, Illinois 340 Pine Street, San Francisco 4, California 
This Company Has Paid Dividends Each Year. Since 1853 


NEW YORK 38, N. Y. 
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FieNATIONAL UNDERWRITER 


Underwriter’s Place and 
Future in the Fire Business 


By KENNETH O. FORCE 


Has the art of fire underwriting any 
future? Not according to the following 
definition: 

“A typical underwriter is a man past 
middle age; spare, wrinkled, intelligent 
and cold; passive, noncommittal, with 
eyes like a codfish, polite in contact but 
at the same time unresponsive - cruel, 
calm, and as damnably composed as a 
concrete post. Happily, underwriters 
never reproduce, and all of them finally 
go to hell.” 

This description obviously originated 
in agency ranks. Nowadays the agent 
does a lot of underwriting, if he is any 
good, and the underwriter is the right 
arm of the production department of the 
fire insurer. Yet a few comments heard 
about fire underwriting in soime quarters 
in recent times indicate it is today not 
regarded with the same fierce respect 
formerly accorded it. 


Less Underwriting, More Burning 


For example, one observer thinks that 
underwriting actually is being reduced, 
and that is one reason for the higher 
burning ratio; actually they are get- 
ting in less underwriting information 
today than formerly, they are accumu- 
lating fewer underwriting reports, 
though the raw material of underwriting 
is information. Information, when re- 
fined by judgment and testing to pro- 
duce an answer that will stand up 
through experience, makes underwriting 
an artistic process. Some say excess of 
loss contracts tend to reduce at-the- 


source underwriting, especially among 
smaller insurers. 

Underwriting is, of course, the one 
function of insurance which is peculiarly 
its own. Its other elements — financial, 
accounting, legalistic, selling, manage- 
ment, etc., are elements found in other 
businesses. 


Actually, the fire business has been 
built on the sharpest kind of under- 
writing, the kind performed by men 


well seasoned in the detail of the busi- 
ness: Local and intensive, covering 
every kind of information — about peo- 
ple, economic situations and changes in 
them in remote parts of the country; a 


close grasp of burnability of various 
materials and of various kinds and 
sizes of enclosed spaces. There is no 


doubt that the process is extremely vital 
and that it cannot be put into the hands 
of clerks checking against a schedule. 


Insures People, Fundamentally 


One underwriter points out that his 
company insures people, fundamentally, 
and not property. The character of in- 
sured is the most significant feature of 
a fire insurance risk. Underwriting to- 
day is much more complex than it was 
years ago when the popular axiom was 
“the rate measures the hazard.” Today 
class rate levels are held so closely to 
class experience that the under- 
writer has to be a bit ahead of trends 
to show a good underwriting profit. 

Underwriting starts at the agency 
level and the insurer needs to keep the 
amount at risk in some workable pro- 
portion to the agents’ experience. If an 
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agency is consistently unprofitable, no 
formula of underwriting will transfer 
that experience into underwriting profit. 
Therefore, the amount at risk must be 
consistent with the agency’s experience 
with the insurer. 

Underwriting is the key to profits in 
fire insurance. It is the means by which 
a company does a little better than the 
average. Tighter rate regulation has 
made underwriting more important than 
it used to be; it has clearly displayed 
the need of more and better statistics. 
As time goes on there is less fat in the 
rates. The underwriting profit, in prac- 
tice, has been so thin that poor under- 
writing could make a serious difference 
in a company’s results. 


Expenses, Taxes, Investments 


In recent years insurers’ manage- 
ments have stressed expenses as a 
source of dollar savings, but the steady 
pressure of inflation largelv has nullified 
their efforts in this direction. Manage- 
ments can do nothing about taxes. They 
now have close and critical partners in 
rate making in insurance departments. 
Investment income can vary widely, and 
the influences which govern it are out- 
side insurers’ control. 


But managements still have a free 
hand in underwriting. Three points 
on a few million dollars is a lot of 
money. It is probably impossible to 


bring down expenses by two points, not 
after all of the effort has been expended 
on that phase of onerations for so long. 
But it could possibly come from under- 
writing. 

Instead of losing confidence in under- 
writing and loosening up on the process, 


many top executives now are insisting 
that there be more underwriting and 
that it should be closer, finer and 
stricter. 


What About Exceptions? 


Another comment about underwriting 
is that the exceptions allowed to under- 
writing principles vitiate its effective- 
ness. This is, of course, a generaliza- 
tion, and is true only in degree. In 
some instances, exceptions have gotten 
so far out of hand as to produce very 
bad results for an insurer. An example 
is the case of a company where tailor- 
made endorsements were being pre- 
pared by a policy writer, counseled by 
a junior underwriter, without any real 
supervision by the department head. 
The costs of this carelessness were con- 
siderable, and for a long time after the 





situation was corrected, the company 
was paying tor it. 

Underwriting is an effort, of course, 
to reduce the experience and knowledge 
of classifications of business to as scien- 
tific a base as possible. The conclusion 
is tempered by the possibility of catas- 
trophe. 

A company does not make an under- 
writer in three years. He must know 
the burning ratios. He is thoroughly 
aware that flour mills, woodworkers and 
the like will have losses, that they be- 
long in the high burning ratio; while 
office buildings and the like will have 
very few if any losses and therefore are 
in the low burning classification. 

An underwriter must have enough in- 
telligence, experience, judgment, and 
skill to underwrite by instinct — he be- 
comes alert in his bones. Very often he 
senses something wrong with an offer- 
ing, even though there is no specific 
fact in the information he has to which 
his fear can be attributed. 

There are always individual variations 
on classes, so the underwriter cannot 
underwrite from a book, or any other 
guide that he may set up. He has his 
line book, the net line being what the 
company can afford to risk, but he must 
add a good deal to that if he is to 
succeed. 

Then come the individual variations 
in the same class of risks. The under- 
writer knows that he will not write as 
much on a flour mill as on an Office 
building. But in more detail than that, 
he will write more on one flour mill 
than he will on another and even more 
on one office building than he will on 
another. 

He equips himself with information 
on the physical characteristics of the 
individual risk. This may come from 
an inspection report, from the field 
force, from reporting services, from 
rating organizations. Agents supply 
some information, and the company is 
always anxious to get as much informa- 
tion from this source as possible, but 
company underwriters like to get as 
much independent information as pos- 
sible. After all, the agent has a special 
interest in placing the business. The in- 
formation he supplies is valuable, but 
information from other sources is taken 
to supplement it, and also to constitute 
a check on it. 

The first element for which the under- 
writer looks is the physical characteris- 
tic, the type of construction, occupancy, 
housekeeping, the private and _ public 
protection. He tries with this to meas- 

(CONTINUED ON PAGE 31) 








You'll like the 


NEW YORK UNDERWRITERS 
INSURANCE COMPANY 


NEW YORK 
UNDERWRITERS 


90 JOHN STREET, NEW YORK 7, N. Y. 


AUTOMOBILE « 








INLAND MARINE 








XUM 





-r 4, 1952 


—————= 


company 


of course, 
nowledge 
as Scien- 
-onclusion 
of catas- 


an under- 
ust know 
horoughly 
rkers and 
they be- 
tio; while 
will have 
refore are 
on. 
nough in- 
lent, and 
—he be- 
y often he 
an Offer- 
O specific 
to which 


variations 
er cannot 
any other 
e has his 
what the 
t he must 
he is to 


variations 
he under- 
| write as 
an office 
than that, 
flour mill 
‘ven more 
e will on 


formation 
cs of the 
yme from 
the field 
-es, from 
ts supply 
ympany is 
1 informa- 
sible, but 
o get as 
n as pos- 
a special 
;. The in- 
iable, but 
s is taken 
constitute 


the under- 
1aracteris- 
ecupancy, 
nd public 
. to meas- 
31) 













September 4, 1952 


Seek U. S. Supreme 
Court Appeal in 
Texas City Case 


Insurers and others with claims total- 
ing $240 million against the government 
as a result of the Texas City explosion 
have applied to the U. S. Supreme Court 
for writ of certiorari. Oil Insurance 
Assn. is involved for one of the largest 
amounts, including almost $17 million 
paid to Monsanto Chemical. 


Losses from East 
Coast Storm Normal 


The tail end of the hurricane that 
struck the Carolinas on the week-end 
and blew itself out as it moved up the 
coast and into New England did what 
adjusters call only a normal amount of 
damage. At no point are losses heavy 
enough to call for additional adjusters. 

Even in Charleston, S. C., the esti- 
mate is 2,000 losses that will average 
less than $100 apiece. From other points 
in Virginia, Pennsylvania, and New 
Jersey adjusters report 100 losses here, 
200 there. Some houses were bashed 
about in Fairfax County, Va., but the 
number and extent of loss are not great. 

More interest is being taken in the 
big hurricane reported moving toward 
the southeastern U. S. from the Carib- 
bean. Adjusters and other insurance 
men are watching this one closely. It is 
reported to be a real granddaddy. 








Two Atlas Asst. Secretaries 


Atlas has appointed Charles R. 
Lewis, former field supervisor in New 
Jersey, and John R. Barre, administra- 
tive assistant in the home office, as as- 
sistant secretaries. 

A. George Schmidt has been promoted 
from agency supervisor in Brooklyn and 
suburban New York to metropolitan 
and brokerage department manager, ef- 
fective Oct. 1, succeeding J. W. Begg, 
who is retiring. 





Paul Tigner Joins Deist 
CINCINNATI— Paul T. Tigner, for 
the past 15 years with Western Adjust- 
ment here, has become associated with 
Lloyd R. Deist, independent adjuster 
here. Following attendance at the Uni- 
versity of Michigan, Mr. Tigner joined 
General Exchange, subsequently going 
with Western Adjustment. Mr. Deist 
is president of Cincinnati Claims Assn. 


To Handle Finance Line 


_ Joseph E. O’Daniel is the main factor 
in Indiana Insurance Agency at Evans- 
ville, which was set up to insure cars 
financed by Indiana Finance Co. on a 
retrospective basis. 


Louisville Gets F.P. Awards 


A luncheon was held at Louisville 
Wednesday, sponsored by the Fire Pre- 
vention Council and attended by about 
150 civic leaders and public officials, to 
observe the awarding to the city of the 
first place in fire prevntion activities in 
the population group f 250,000-500,000, 





FieNATIONAL 


receiving a certificate from N.F.P.A. and 
a bronze plaque from the U. S. Chamber 
of Commerce. It also ranked 
among all cities for Fire 
Week observance and first among all 
Kentucky cities. 


LE.A. and W.U.A. 
Parleys Mesh 


The Greenbrier at White Surphur 
Springs, W. Va., is to be the rallying 
point for a large part of the fire insur- 
ance executive talent of the country for 
a few days, commencing Sept. 26. There 
is to be a meeting there at that time of 
Insurance Executives Assn. _ officially 
sceduled for Sept. 26-27. Also due to 
arrive Sept. 27 is the major part of the 
group attending the midyear meeting of 
Western Underwriters Assn. The W.U.A. 
meeting runs on until Oct. 1, and it is 
expected that a number of those that are 
at White Sulphur primarily for the 
I.E.A. meeting will stav over to take in 
at least some of the W.U.A. activities. 
These sessions will not conflict with the 
National Assn. of Insurance Agents an- 
nual convention at Cleveland that gets 
under way Sept. 21. Of course, many of 
the company executives going to the 
I.E.A. and W.U.A. meetings will be at 
Cleveland earlier in the week. 





Headliners at Denver 

Mountain States Assn. of Mutual In- 
surance Agents meeting at Denver this 
week is hearing talks by W. H. Rodda 
of Transportation Insurance Rating Bu- 
reau, Chicago, on “Inland Marine Op- 
portunities”’; Don Hawkins, secretary 
Mutual Loss Research Bureau, on “The 
Agent and the Adjuster” and George 
Haskell, educational director of Amer- 
ican Mutual Alliance, on the federal tax 
problem. Other speakers are U. S. Sen- 
ator Johnson of Colorado; Ross Merritt, 
vice-president of Lumbermen’s Mutual 
Casualty, and James R. Gregory, editor 
of Rough Notes. 


Jeff Fulmer in Tex. Field 


Jeff B. Fulmer, Jr., who has been 
underwriter in the home office fire de- 
partment has been appointed special 
agent in the north Texas territory with 
headquarters at Dallas for American 
Indemnity. 








Discuss Municipal Coverage 


New England Managers Institute dur- 
ing its annual conference at the Univer- 
sity of Maine discussed various phases 
of municipal insurance. Among those on 
the program were Percy C. Charnock, 
manager New England Fire Insurance 
Rating Assn. at Boston, who dealt with 
reduction in local fire insurance rates; 
Julian Orr, city manager at Bangor, 
revision of municipal insurance sched- 
ules; and John H. Magee, director in 
Maine of FHA, and well-known author 
of insurance books, discussed municipal 
insurance principles. 





Martin M. Mullally of Muskegon, 
past president of Michigan Assn. of In- 
surance Agents, has been named gen- 
eral chairman of the Greater Muskegon 
Catholic Central high school fund drive, 
with a $750,000 goal set for the first 
phases of the program. 
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IN AND OUT LIKE THE OCEAN... 


... that’s the way some of your insureds 
see their merchandise and equipment come and go. 
But if they have a Standard Fixed-Amount policy 
their insurance protection doesn’t go along 
with these changes in inventory. Consequently 
“high or low,” the insured is apt to be “in deep.” 
There’s a raft of protection when you give 
your insureds the right policy... the fluctuating 


General Cover Reporting Form policy. 
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Blanchard Aid to Bethel 
Joseph C. Blanchard has been named 

assistant secretary-treasurer of Ken- 


tucky Assn. of Insurance Agents as aid 
to Peyton B. Bethel, secretary-treasurer, 
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who is retiring Jan. 1, after 19 years of 
service. 

Mr. Blanchard has been with the pub- 
lic relations department of University of 
Louisville and was formerly a reporter 
on the Atlanta Journal. 





A little more than one hundred 
years after the first settlement in 
Portland, mutual insurance, cur- 
rently celebrating its bicentennial, 
was organized in America. Homes 
and industries alike have benefitted 
by the quality low-cost protection 
it has afforded. Pawtucket Mutual 
Insurance Company is proud of its 
enviable century-old record of 
consistent dividends and substan- 
— tial savings. 








[ PORTLAND HEAD LIGHT, MAINE . . . Overlooking Casco Bay with its 

365 islands stands Portland Head Light, one of seven sentinels guard- 
ing this important Maine harbor. Its signals direct vessels carrying 
lumber, scrap iron, and canned vegetables to foreign countries in 
exchange for wood pulp, fuel oil, coal, and china clay. 
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Would you like a copy of Paw- 
tucket Mutual's 1953 scenic desk 
calendar? Write for it today. 
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Hail Losses in N. D. Heavy 
on State Fund This Year 
BISMARCK, N. D. — Hail losses to 


crops in North Dakota have reached 
$2,800,000, R. O. Lageson, manager of 
the state hail department, reports. This 
compares with losses of $1,636,000 in 
1951 and $363,400 in 1950. The depart- 
ment will borrow $1,500,000 to pay the 
losses rather than dip into its surplus. 
Total number of claims up to the last 
week in August was 4,500 with 116 com- 
ing in the last week of the month. 





Colvin Yakima President 


Kenneth E. Colvin of Hull-Miller Co. 
was elected president of Yakima County 
(Wash.) Insurance Assn. at the annual 
meeting. He succeeds Lynn M. Latta. 
Ned Van Amburg is vice-president and 


| Phil Jochim, secretary-treasurer. Joe I. 
| Bjerke, Hull-Miller Co., was nominated 


to serve on the board of the Washington 


| association. 


To Correct Hospital Hazards 

MINNEAPOLIS—City officials have 
taken steps to comply with the demand 
of Commissioner Nelson that fire haz- 
ards at Minneapolis General Hospital be 
eliminated. The welfare board has en- 
gaged an architect to draw plans for 
changes that will meet most of the de- 
mands of the commissioner. 





|New Cal. G.A.B. Office 


| service 15 


General Adjustment Bureau has op- 
ened an office at Santa Rosa, Cal., with 
James E. Barrett as manager. He has 
been with G.A.B. at Bakersville and 
Stockton. The Santa Rosa office will 
counties in northern Cali- 
fornia. 

The Reno, Nev., office of G.A.B. has 
been moved to the Triune building in 


larger offices, with facilities for parking. 





| Accountants —— U.60.Talk 





3usiness interruption coverages were 
discussed by John W. Fish of the Fish 
& Schulkamp agency, Madison, at the 
annual accountants’ conference at Unt- 
versity of Wisconsin. Coverages, econo- 
mies and recoveries were discussed by 
R. B. Swaziek, Market Men’s Mutual, 
Milwaukee. 


Kan. Mutual Program Given 


The program is announced for the 
joint annual convention of Kansas 1752 
Club and Kansas Assn. of Mutual Insur- 
ance Agents at Hotel Jayhawk, Topeka, 
Oct. 27-28. The first afternoon Phil 
Baldwin, secretary of N.A.M.LA., will 
talk on the errors and omissions cover- 
age and agency accounting system spon- 
sored by N.A.M.I.A., and Milford L. 
Landis, counsel of Central Mutual, will 
speak on “Nor for any Event for More 
than the Interest of the Insured.” At 
the banquet that evening Claude P. 
Coates of Fort Worth will speak on 
“How: to Sell.” Next morning G. W. 





Hopkins, vice-president of Iowa National 
Mutual, will talk on “Present Day Casy- 
alty Underwriting Problems” and James 
C. O’Connor of F.C.&S. Bulletins wil] 
give an address. The convention speak- 
ers will then constitute a panel for 
handling questions. Commissioner Sy]- 
livan of Kansas will address the luncheon 
meeting and that afternoon the associa- 
tions will have their business sessions, 


Wis. Firemen Hear Cox 


The need for taking advantage of the 
newest scientific findings on fire control 
was stressed by Emmett T. Cox, West- 
ern Actuarial Bureau, at the fire fighter 
conference at Madison conducted by 
University of Wisconsin. He listed 
three categories of fires and the best 
ways of handling each class. 


Hartford Shifts Claim Men 


E. Stewart Griffith, formerly of Des 
Moines, has been named manager of the 
Wichita claim office of Hartford Acci- 
dent to succeed James Vest, who has 
been promoted to Chicago as supervisor 
of claims for Cook county after 10 years 
at Wichita. 








Cincinnati Program Ready 
Educational activities of Cincinnati 

Fire Underwriters Assn. will resume 

Sept. 29 with a course in casualty and 


surety under Richard Fey. He is a 
C.P.C.U. and president of the Haas 
agency. Classes are open to solicitors, 


otfice employes and others who are new 
to the insurance business. They will 
be given at the University of Cincinnati 
on Monday evenings. 


J. C. O'Connor, executive editor of 
“The Fire, Casualty & Surety Bulle- 
tins,” will give the second semester 


course, which will cover automobile and 
general liability insurance. 
N.Y. Suburban Commission Up 
Travelers Fire has announced an in- 
crease from 15 to 20% for brokers and 
from 20 to 2% for agents on business 
in New York suburban territory. Prac- 
tically all companies now have upped 
commissions in that territory. 


Hartford Agents Share $12,212 


Hartford insurance agents’ shared 
total commissions of $12,212 this year 
on coverage carried by the city. Indi- 
vidual shares among the 147 agents 
were from $20 to $200 on the plan which 
has been in effect at Hartford for 20 
years. 

Robert E. Israel, Jr., president of 
Wichita Assn. of Insurance Agents, 
was delayed at Mesa, Ariz., all last 
week for automobile repairs after being 
crashed into by a driver there. Mr. 
Israel and his family were en route 
back to Wichita following a vacation 
in Califonia. No one was _ seriously 
injured, although his small son was 
hospitalized briefly with head injuries. 
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N.Y. Savings Banks’ Buyers 
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of Coverage Confer Upstate 


The annual upstate meeting of Savings 
Banks Insurance Forum of New York 
State, held at Rochester recently, was 
easily the most successful of the six so 
far held. Part of this is due to the 
growing interest program of the forum 
has attracted and part of it to the ex- 
cellent program and the publicity given 
it by George P. Slayback, Jr., of Brook- 
lyn Savings Bank and the upstate com- 
mittee, of which the co-chairmen were 
F. Stanley DeVoy, Rochester Savings 
Bank; Alexander G. Hay, Community 
Savings Bank, and Theodore Smith, 
Monroe County Savings Bank, all of 
Rochester. 

The program dealt in large part with 
practical insurance matters with which 
the buyers are daily confronted. 


Recommends Valuable Papers 


In his talk, George T. Cowan, account 
executive of Johnson & Higgins, New 
York, pointed out that the forum pres- 
ently advocates covering a bank’s valu- 
able papers only by means of the limit- 
ed protection of the bankers’ blanket 
bond. If a committee of the forum 
members was appointed to investigate 


the compartive protection of the bank- 
ers’ blanket bond and the valuable pa- 
pers policy, he thinks the committee 


would recommend banks carry a valua- 
ble papers policy in addition to the 
bond. The bond merely agrees to pay 
the cost of the paper and of transcribing 
the information onto the paper. The 
greatest expense in connection with re- 
producing valuable papers is the cost of 
research and field work necessary to 
obtain the information for reproduction 


was severely damaged or destroyed by 
fire, explosion or some other peril, the 


bank would exert every conceivable ef- | 


fort to continue its functions at another 
location. The sum of expenses to do so, 
however, could be very substantial and 
compared with normal buying, there is 
little competitive control over cost. The 
job has to be done under emergency 
conditions and the question of cost fre- 
quently is the last item considered. 


He said he understood that prior to 
the famous Central National Bank loss 
bankers in Chicago had discussed the 


advisability of taking out extra expense 
insurance ‘but except for Central Na- 
tional no bank followed up the matter. 
Now apparently many banks are in- 
sured against the hazard. He suggested 
the forum might investigate what hap- 
pened after an explosion destroyed the 
Farmingdale, L. I., Federal Savings & 
Loan Assn. 


Demolition Cost Coverage 


He suggested also the forum study | 
demolition and limited increased cost of | 


construction coverage, primarily as re- 
spects mortgaged properties. How many 
properties are there in a bank’s mort- 
gage portfolio where, if the 


building | 


were damaged by fire to the extent of | 


50% or more, it could not be repaired | 
without first demolishing the undamaged 
portion of the structure, due to the en- 
forcement of a state or municipal law or 
ordinance regulating the repair of cer- 
tain types of buildings? 

How many properties contain 
quated elevators which are permitted to | 
exist but which if damaged no matter | 


anti- | 


and also the cost of reproductions where how slightly must be repaired with ap- | 


it is necessary to obtain them from out- 
side sources. That expense is covered by 
the valuable papers policy but not by 
the B.B.B. 

Also, the valuable papers contract is 
more economical because it can be ob- 
tained for a nominal fixed premium, 
whereas the limited recovery in event of 
a loss under the bond might adversely 
affect a favorable experience modifica- 
tion. If the bank carries both the valu- 
able papers policy and a B.B.B., losses 
are first payable by the V.P. policy 
which, if the amount of coverage is ade- 
quate, would eliminate any unfavorable 
effect upon the bond’s experience dis- 
count. 

Mr. Cowan thinks another type of 
insurance that should be studied by the 
forum with subsequent submission for 
consideration by member banks is extra 
expense coverage. If the main office 
building or one of the branch office build- 
ings of a New York state savings bank 


LOOK TO THE 


proved cabs, fire retarded 
doors, rails, etc. 

Such a loss might prove detrimental 
to a bank if the mortgagor had insuffi- 
cient additional funds, possibly thou- | 
sands of dollars, to supplement the loss 
settlement, to comply with the law or 
ordinance, and the bank either had to 
foreclose or accept a deed in lieu of 
foreclosure and also had to furnish the 
necessary funds to protect its investment 
by making the property salable. 

Wouldn't it be better for the banks to 
examine their portfolios to ascertain 
what mortgages are subject to losses of 
this kind and to require those mort- 
gagors to furnish the necessary demoli- 
tion and/or limited increased cost of 
construction insurance to protect both 
the banks and the mortgagors against 
such contingencies? 

Does the bank or its officers or em- 
ployes hire or lease private passenger 

(CONTINUED ON NEXT PAG®) 
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EXPLOSION RIPS HYDRO-ELECTRIC 
PLANT IN BRAZIL: 7 INJURED 


A vast construction project 













nearing completion by an 
American construction com- 
pany, today was virtually de- 
stroyed by an unexplained 


explosion. Four American 






technicians and several natives 






were seriously injured. 







Accidents like this do happen— 
frequently. When they do, contractors 
and owners face serious financial loss 
— perhaps ruin 








That is why it is good business to 
protect your foreign interests, your 
property, your equipment and your 
liability, with sound insurance through 
the American Foreign Insurance 
Association 










AFIA knows the complex insur- 
ance laws, regulations and currency 
problems in all countries. Its years of 
specialized experience in the foreign 
insurance field, combined with the 
great financial strength of its 24 out- 
standing American capital stock in- 
surance member companies are your 
assurances of insurar-- ‘tion 
thar « 
eooe® 
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to 

automobiles for use in the bank’s busi- 
ness? lf so, he suggested the bank ex- 
amine a typical rental contract. In it 
the contractual liability may be assumed 
by the renter as respects collision or 
other loss or damage to the hired auto- 
mobile. He suggested the forum ques- 
tionnaire the 130 savings banks in New 
York state and notify any of them 
answering in the affirmative that a form 


such contractual 
liability is available at a nominal cost. 

Because of the present high cost of 
labor and materials and trend of install- 
ing large glass in new bank 
premises, forum inform 


of insurance covering 


pl ates of 
he suggested the 


member banks that the $75 limitation 
in the plate glass policy might be in- 
adequate and can be increased for a 


very small premium. The limitation ap- 
plies to damaged showcase frames and 
window sashes, boarding up or install- 
ing temporary plates if necessitated by 
unavoidable delay in replacing broken 
glass, and removal or caeiacinn of fix- 
tures or other obstructions, other than 
show window displays, necessary to re- 
place broken glass. 

Hold Harmless Agreements 

When a bank leases space in a build- 
ing owned by others, the lease invari- 
ably contains a hold harmless or con- 
tractual liability agreement, Mr. Cowan 
said. Some of these agreements are 
evident when reading the lease, others 
are buried in the verbiage. Consequently 
some banks are unaware of the exposure 
and take no precautions to secure cover- 
age. The liability policy may provide 
automatic protection, but this may pro- 
tect oniy against contractual liability 
assumed as to bodily injuries whereas 
under the lease the bank may assume 
liability pertaining to both B.I. and 
property damage. This substantiates the 
need. of the bank to submit all contem- 
plated leases to its insurance manager 
prior to signing so necessary insurance 
can be effected simultaneously with as- 
sumption of risk. 

He said he thought the forum with 
its close contacts with the real estate 
board of New York could draw up and 
have adopted by realtors and lawyers a 
limited, uniform and properly labeled 
contractual liability agreement for in- 
corporation in all leases relative to prop- 
erties in New York state. This would 
eliminate the possibility of uninsured 
assumptions of liability and would re- 
sult in concurrency of both coverages 
and premium costs. 


VA SUPPLEMENT 


Frederick G. Baker, Manhattan Sav- 
ings Bank, discussed the supplement to 
the forum’s manual on insurance depart- 
mental methods and procedures which 
covers FHA and VA loan procedure. 
He noted that many savings banks are 
making direct loans in many states, 
Alaska, and Puerto Rico. Though under 
certain sections the authority has ex- 
pired for the creation of new loans, he 
said he thought the banks would have 
many of the existing loans for years to 
come and that undoubtedly they would 
be traded between savings banks. 

The supplement notes that extended 
coverage is a basic requirement as a 
result of the section which reads that 
“mortgagee must be able to convey a 
good merchantable title to such prop- 
erty undamaged by fire, earthquake, 
flood or tornado and undamaged by 
waste.” The supplement gives a hazard 








insurance schedule _ indicating the 
amounts of insurance which must be 
carried. Local coinsurance laws and 


practices must be complied with and in 
no event shall the amount of insurance 
ever be less than 80% of the actual 
cash value. 

A standard form of mortgagee clause 
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without contribution must be attached 
to the policy. Policies must also be 
endorsed making losses payable to the 


mortgagee and the federal housing com- 
missioner. He added that the use of 
and/or is incorrect and should be elimi- 
nated from any policy. If the policies 
read and/or the FHA would not be re- 





te 


quired to endorse loss drafts which is 
definitely against the regulations. 
Boiler insurance must be carried in 
instances where steam boilers are used, 
with minimum coverage of $15,000 and 
maximum of $75,000. The federal hous- 
ing commissioner may require forms of 
insurance other than fire, E.C. and 
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boiler. 
He said he cannot over-emphasize the 


importance of endorsing builder’s risk 
insurance to cover occupancy the 
moment any portion of a project is 
occupied. In lieu of this insurance 
should be converted to permanent 
coverage. 
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As to loss procedure, if one results 
from fire or E.C. hazards, it is unneces- 
to notify the FHA local field 
unless the loss is $500 or more. 
Above that, the mortgagee must notify 
the field office before any work is 
started so FHA may determine to what 
degree the structural soundness is af- 
fected and the adequacy of the pro- 
posed repairs. After inspection by FHA 
a letter will be issued authorizing the 
mortgagee to proceed with the pro- 
posed work, or in the alternative, ad- 
vise the mortgagee as to what modifi- 
cations are necessary. No special fee 
is charged for inspection of changes or 
repairs. Formerly a $5 fee was charged 
for each inspection. 


sary 
office 


Endorsement Necessary 


All loss drafts on fires which involve 
loans under section 207 and 608 must 
be endorsed by the commissioner. Loss 
drafts must be forwarded directly to the 
assistant commissioner, Rental Housing 
& Property Management, Federal Hous- 
ing Administration, Washington 
D. C. On receipt of the drafts, they are 
forwarded by the Washington office to 
the local regional field office with a 
request for inspection. On proper res- 
toration of the damage the endorsed 
drafts are released to the mortgagee 
bank. 

The committee has made three rec- 
ommendations in connection with losses 
applying to these sections. Inspect the 
loss, if it is an out-of-town loan, have 
the servicing agent make an inspection 
and report to the bank; immediately 
forward the drafts to the assistant com- 
misioner of the FHA in Washington 
with a letter requesting endorsement; 
in the letter requesting endorsement 
include a description and exact location 
of the loss. 

There is no prescribed form of mort- 
gage required by the VA. The VA 
form can be used but is not mandatory. 
If the mortgagee uses its own form 
of mortgage, care should be taken to 
see that the mortgage requires the 


9 
au, 
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mortgagor to insure against loss by 
fire and other hazards. This is par- 
ticularly important if the mortgage is 
taken by assignment from another 


mortgagee. 

Insurance requirements are simple 
The holder shall require insurance poli- 
cies in amounts sufficient to protect the 
securities against the risks or hazards 
to which it may be subjected to the 
extent customary in the locality. No 
inspection is required and loss drafts 
do not require the endorsement of 
the VA. 

Robert D. Schuller, insurance man- 
ager of Williamsburgh Savings Bank, 
New York, strongly praised the forum’s 
manual. Its recommendations on in- 
surance can be applied to any bank re- 
gardless of size. He strongly recom- 
mended the practices therein be fol- 
lowed by the banks. 

He pointed out that the amount of 
fire insurance required is determined 
from figures furnished by a competent 
appraiser except in those territories 
where coinsurance is not applicable. In 
the latter territories, insurance neces- 
sary is determined by the amount of 
loan, “but in no case should exceed 
the value of the building.” 


Pacific Indemnity’s Report 


Pacific Indemnity reports net premi- 
ums written the first six months of $13,- 
341,828, compared with $12,286,558 for 
the first six months of 1951, an increase 
of 8.59%. Total earnings and other real- 
ized gains, after federal income taxes, 
were $166,804 or $1.11 per share, com- 
pared with $0.19 per share for the cor- 
responding period last year. 

Assets June 30, were $43,062,264, an 
increase the first six months of $21,138. 
Surplus to policyholders was $11,347,172, 
a decrease of $68,317 since Dec. 31, 1951. 





Frank Greene of National Fire and 
Leonard Jennings of Phoenix of London 
showed the films, “Danger Sleuths” and 
“These Are the Facts”, at a regional 
meeting of Insurance Women’s Clubs at 
Detroit. 


Loss Prevention 
As Buyer Sees It 


Top management cannot itself per- 
form the functions necessary to sale- 
guard the enterprise against losses 


arising out of property damage, legal lia- 
bility or interruption of operations, Hen- 
ry Anderson, insurance manager United 
Paramount Theatres, said in his discus- 
sion of loss prevention at the insurance 


conference of American Management 
Assn. in New York. 
Management must delegate this re- 


sponsibility to a specialist. The logical 
place for it is with insurance manage- 
ment, particularly since most of the 
problems involved are already being 
studied and handled in connection with 
insurance. 

In view of the nature of the problems 
involved and their importance to stock- 
holders and management, insurance ad- 
ministration with its loss prevention fa- 
cilities should tie in to management di- 
rectly at the policy making level. 

The necessity for at times imposing 
certain instructions or restrictions upon 
operations; the broad nature of the de- 
cisions required; the amount of expendi- 
ture involved; the necessity for quick de- 
cisions; are further reasons for tying in 
to top management. 


Experience Plus Cost Basis 


An incerasing number of forms of in- 
surance are being written on an experi- 
ence or cost plus basis, and therefore 
loss prevention represents direct savings. 
Such savings may be most substantial. 

Self insurance, excess loss and de- 
ductible insurance, and some of the pro- 
posed broader forms require a detailed 
analysis of loss possibilities and an in- 
tensive fire prevention work to assure 
their success. The term insurance man- 
agement or insurance administration im- 
plies today an ability to analyze fire and 
explosion and other hazards; a familiar- 
ity with the fire resistive properties of 


17 


construction, a knowl- 
loss prevention; a 
equip- 


various types of 
edge of fire and other 
knowledge of fire extinguishing 
ment. 

Most of the 
velopments in insurance 


newer and pending de- 
point to insur- 






ance management making analyses of the 
risk and carrying on intensive loss pre- 
vention work for their success, Mr. An- 
derson noted. Self insurance above all 
is based upon a thorough and detailed 
knowledge of the insured risk includ- 
ing analysis of _ loss record; determi- 
nation of the maximum probable and 
possible single "thon aggregate or re- 


curring losses; details of plant construc- 
tion and operation; analysis of fire, ex- 
plosion and other property damage risks; 


analysis of personal injury. 


L.M.C. Makes N.Y. Dividend 
Increase on New Rates 


Lumbermen’s Mutual Casualty an- 
nounces an increase to 10% in the divi- 
dend to be paid on certain auto BI and 
PDL business written in New York 
state at the rates effective Aug. 25. The 
new dividend will not apply to class 2 
risks or to risks derived in the five bor- 
oughs of New York City. 


Montanans Rally Oct. 3-4 


Montana Blue 
“century” meeting Oct. 
Inn, West Y ellofstone, 
Fire Underwriters Assn. i 
there the next day. 





Goose is holding its 
3 at Stagecoach 
and Montana 
is holding forth 


s held 


A barbecue was at Kingston, 
N. H., by New Hampshire Insurance 
Women’s League. Jean Wentworth, 


was chairman. John DeMer- 
Exeter local agent, and Roy French, 
& M., assisted 


Rochester, 
ritt, 
special agent of Home F. 
in arrangements. 


Kimbrough-Phillips 


Company, Nash- 
ville, Tenn., has taken over the agency 
of the late J. Wayne Barker. 


Delwin Cochrane, local agent at Fitch- 
burg, Mass., has purchased the Morris L. 
Dickinson agency there. 
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NEWS OF FIELD MEN 





Fifth Texas Field Group and West Texas divisions of the field- 
men’s association. 
to Be Formed at McAllen a —-__—_. 
he fifth — and newest — division of St. Louis Pond Activities 
Texas Insurance Fieldmen’s Assn. will The St. Louis Blue Goose will hold 


be organized at McAllen Sept. 17 to its first fall luncheon meeting Sept. 8. 
serve the Rio Grande vailey and Corpus Reports of the grand nest meeting at 
Christi areas. Following the organiza- Dallas will be given. The pond has also 
tion meeting and election of officers, a arranged for a stag barbecue Sept. 13. 
dinner will be held with Norris W. 


Parker, manager of Texas Insurance Mo. Sept. Meetings Set 


\dvisory Assn., as the speaker. Jack = oan : : : ’ 

Maguire of Austin, T.I.A.A. public rela- Phe fall meeting of Missouri Fire 

tions director, who also directs the ac- Prevention Assn. is to be held at Jef- 

tivities of the Fieldmen’s Assn., will pre- ferson City Sept. 17. There will be a 

side joint dinner meeting that evening with 

: Missouri Fire Unc lerwriters Assn. which 

At least 20 special and state agents é ° 

, . be . 7 1 t y nate : aaa cei will hold its meeting there Sept. 18. 

are sxpected oO yecome ‘harter meim- r ° P 
winch a es he first fall inspection will be at 


bers. W. H. Cousins of Corpus Christi 
is temporary chairman of the associa- 
tion, which probably will be known as 


the Cerpus-Rio Grande Valley division Russell in Home Office Post 


Vandalia Sept. 25. 


of Texas Insurance Fieldmen’s Assn. American Aviation & General has ap- 
A number of company executives will pointed William J. Russell, Jr., as fire 
attend the meeting. So will delegations underwriter at the home office. Mr. 


from the Alamo, Houston, North Texas Russell started in insurance 12 years 


WANT ADS 


Rates—$13 per Inch per Insertion—! Inch minimum. Limit—40 words per Inch. Deadline 5 P. 
Monday in Chicago office—i75 W. Jackson Bivd. Individuals placing ads are requested te 
make payment in advance. 


THE NATIONAL UNDERWRITER — FIRE & CASUALTY EDITION 














WANTED — MANAGER FOR 
WANTED PROFESSIONAL DEPARTMENT 


FIRE and CASUALTY We need a manager for the states of 


Indiana and Kentucky who can talk and 


EXECUTIVE understand the language of doctors and 


lawyers. Contract is Professional and Busi- 


. H . ness Men’s Group policy and carries life- 
Multiple Line Fire and Casualty time benefits. This is excellent opportunity. 
Company has opening for executive Address inquiries to Box N-11, The National 
with complete knowledge of all func- ak 175 W. Jackson Blvd., Chi- 





tions of Fire and Casualty business. 





Must have successful background AGENCY DIRECTOR 


and must furnish detailed report of Giten tow Suited Gaal Gempen 


qualifications. Starting Salary —_ wants man experienced in all phases of 

agency organization and operation. Should 
$12,000 per year. be familiar with agencies along Eastern 
Seaboard and offer proven production rec- 





ADDRESS M-91 7 ord. Excellent future, opportunity. Please 
The National Underwriter write giving complete details of your edu- 
175 W. Jackson Bivd. cation and background of experience to 


N-12, The National Underwriter, 175 W. 


Chicago 4, Illinois Jackson Blvd., Chicago 4, Ill. 














WANTED — GENERAL AGENCY FRANCHISE 
FOR SOUTHERN ILLINOIS 


D O Y O U N - E D A N A neon ae ret peter ted general agency is in- 
terestec > iona ts ff i . y 
AGGRESSIVE GENERAL business. Prefers all. of filinols outside. of Cook 


County, if possible, but will accept franchise for 


AGENT in Mississippi and southern half of state only. Address M-95, The 


National Underwriter, 175 West Jackson Boulevard, 








Louisiana? Now servicing —— 

52 local agents and grow- 

ing fast. Have need for WANTED 

additional fire and cas- Special Agent for Michigan with headquarters in 


Detroit by stock Bureau Company. Experience in 








shea: ducti d C ! essar - 
valty facilities. Can guar- ministrative and “fonding ‘experience - gm = 
° erative wou ! Excell 
antee very sizable volume Car furnished. Write. qualifications r* a 
mx pected. Reply to N-8, The National Underwriter, 
of preferred business. 175 W. Jackson Blvd., Chicago 4, lil. 
Write for complete infor- 
mation. Box M-96, The II soon 
xcellent opening for a state agent, large fire 
National Underwriter, 175 and marine company, Western Missourl and 
2 Kansas field. More interested in man with 
W. Jackson Blvd., Chicago thorough knowledge of rates and forms and 
2 “ underwriting than a ‘glad hander’. State 
4, Illinois. qualifications, experience and salary expected. 


Address M-98, The National Underwriter, 175 W. 
Jackson Blvd., Chicago 4, Illinois. 











Crop-Hail Facility wanted by General Agent INSURANCE MEN 
operating Virginia and the Carolinas. Either 

Stock or Mutual. Now representing Mutuals. WANT TO BUY: 

Especially interested writing large volume to- Complete control of insurance company in 
bacco business eastern North Carolina. Address Middle West or West. Stock, Mutual or 


j ; Reciprocal. Replies confidential. - 
N-10, The National Underwriter, 175 W. Jack- The National Gaderwiter, 175 Ww. Address, Ns. 
son Blyd., Chicago 4, Ill. Chicago 4, Illinois. 5 

















ago with Middle Department. Rating 
Assn. Later he served as special agent 
in the middle Atlantic states. 


‘ . 
Divide N. C. Field 

New York Underwriters has divided 
the North Carolina field and has named 
Frank J. Beza state agent in the western 
part of the state with headquarters at 
Charlotte. James F. Robertson has been 
named state agent in eastern North 
Carolina with headquarters at Raleigh. 
After completing an extensive training 
course in the home office, Mr. Robertson 
served in the Georgia field. He is a 
graduate of the University of North 
Carolina. 





Joint Conn.-Mass. Meeting 

Connecticut Field Club will start the 
season Sept. 15 at a joint meeting and 
outing with Western Massachusetts 
Field Club at Suffield Country Club, 
Suffield, Conn. 

‘hat morning club members will visit 
Factory Insurance Assn., Hartford 
where a demonstration of sprinkler 
equipment will be given. 


W. P. Penny in Ill. Field 


Wilford P. Penny has been appointed 
special agent in southern Illinois for 
New York Underwriters with headquar- 
ters in the Cotton Belt building, St. 
Louis. He will assist State Agent O. W. 
Schowalter. 

After army service, Mr. Penny com- 
pleted his college education at the Uni- 
versity of North Carolina and then was 
in the casualty business two years. He 
has been with New York Underwriters 
since 1950 at the home office, at Chi- 
cago and at St. Louis. 


CHICAGO 





Axel Nelson, Veteran 
Hanover Examiner, Retires 


Axel J. Nelson, examiner in the west- 
ern department of Hanover and a 55- 
year veteran of the insurance business, 
has retired on a company pension. He 
is one of three brothers whose service 
record with Hanover totals more than 
150 years. There has been a Nelson with 
the western department of Hanover 
since it was opened in 1894. 

Axel Nelson started with Hanover in 
1897. He was brought to work by his 
brother, the late V. M. C. Nelson, who 
had completed 51 years with the com- 
pany at his retirement a few years ago. 
Mr. Nelson’s starting salary was $15 a 
month. In 1899 a third brother, Hjal- 
mar Nelson, joined Hanover, and he is 
still a member of the western depart- 
ment. 

Axel Nelson was a charter member 
of Fire Insurance Examiners Assn. of 
Chicago, and was one of the early pres- 
idents. He was also active in Western 
Conference of Special Risk Under- 
writers. 

The Chicago staff feted Mr. Nelson 
last week, presenting him a portable 
radio and a book of congratulatory mes- 
sages. His 55th anniversary occurred 
in January, and he was at that time pre- 
sented gifts by his Chicago associates. 
When President F. Elmer Sammons of 
Hanover was in Chicago earlier in the 
summer, he took special notice of Mr. 
Nelson’s anniversary. 

Mr. Nelson’s son, Robert A. Nelson, 
is assistant secretary at Chicago of Na- 
tional Automobile Underwriters Assn. 


EXPECT BIG C.P.C.U. GROUP 


A sizable enrollment is expected for 
the evening classes to be presented this 
year by Illinois Institute of Technology 
in cooperation with the Chicago chapter 
of C.P.C.U. for those seeking the 
C.P.C.U. designation. 

Of the total of 11 courses, the ma- 
jority are designed to —: can- 
didates for the various C.P.C.U. exami- 
nations in June. Other subjects hee. 








GOOD POLICY 


... to take full advantage of 
the Fieldman’s expert assist- 
ance. He wants to help you, 
and can make available to 
you the services of Home 
Office specialists. Time spent 
with an experienced Special 
Agent can be one of your best 
investments. 


One of a series of Helpful Hints 
from Successful Agents. Watch 
this column for more. 


and it’s a 
GOOD POLICY 
that bears this seal 








a progressive, agency-minded 
Company of unquestioned fi- 
nancial stability, nationally- 
known for prompt, capable, 
friendly service. 


PACIFIC 
NATIONAL 


FIRE INSURANCE 


COMPANY 


HOME OFFICE + SAN FRANCISCO 
FOREIGN DEPARTMENT « NEW YORK ANO 
SAN FRANCISCO 
EASTERN DEPARTMENT « PHILADELPHIA 
WESTERN DEPARTMENT + CHICAGO 
SOUTHERN DEPARTMENT « ATLANT4 


INTERNATIONAL FACILITIES 
WORLD-WIDE SERVICE 
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however, include elementary fire and 
casualty insurance, appraisals , fire pro- 
tection engineering and industrial safety. 
Classes begin Sept. 22 and all except 
engineering and appraisal will be held 
at downtown locations. The fees are $36 


a semester for all except industrial 
safety which is $48. 
Students may register Sept. 12 be- 


tween 11 a.m. and 3 p.m. in the audi- 
torium on the 21st floor of the Insur- 
ance Exchange or at the office of the 
registrar, 3300 Federal street, after that 
date. Applications may be obtained in 
advance from Prof. J. J. Ahern of Illi- 
nois Tech. 


—_NEW YORK _ 


N. ¥. SOCIETY’S COURSE DATES 

The agents and brokers course of the 
Insurance Society of New York will 
start Sept. 3, and meet on Monday, 
Wednesday and Friday from 6 to 8 p.m. 
This class gives a detailed study of the 
policy coverages required by the state 
for the agent’s or broker’s examination. 














Further information may be obtained 
from the society, 16 Liberty street, New 
York City. 


TO DISCUSS PREMIUM FINANCING 
Four speakers have been slated for 
the Sept. 10 meeting of Assn. of In- 
surance Agency Accountants of New 
York. The subject will be premium 
financing, and the talks will be given 
by Thomas F. Glavey, Chase National 
Bank; G. L. Kirkpatrick, First Ban- 
credit Corp.; John F. Loughran, Cor- 
roon & Reynolds, and John P. McDow- 
ell, Great American. 


WIND HITS NEW YORK 

Windstorm losses in July accounted 
for the increase in number and amount 
of losses assigned to the committee on 
losses and adjustments of New York 
Board. 

There were 893 incurred losses in the 
board territory amounting to $2,493,825. 
This represented increases of 59.2% in 
number and 90.8% in amount over 1951. 
For the first seven months there were 
6676 losses assigned the committee, an 
increase of 76.3%. The amount of a 
384,755 represents an increase of 56.3% 
over the same period for 1951. 





REILLY TEACHES 


Edward J. Reilly of the New York 
office of the insurance department, 
again will be the instructor of the in- 
surance accounting course of the school 
of Insurance Society of New York. 
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STOCKS 


By H. W. Cornelius, Bacon, Whipple & 
Co., 135 So. LaSalle St., Chicago 
Sept. 2, 1952 








Div Bid Asked 
Aetna Casualty ...... 3.00* 96 98 
ACtNe Fire ..ccccccce 2.25* 58 59% 
pT ee 2.50* 96 98 
American Alliance ... 1.50* 34 35% 
American Equitable.. 1.50 28 29% 
American Auto ......- 2.00 46 48 
American (N. J.) .... 1.00 27 28 
American Surety 3.00 52 54 
DE avewtwaeeseds 2.60* 69 Bid 
CamGem Five. ...ocec. 1.00 231 24% 
Continental Casualty. 2.50* 84 86 
€rum & Forster Com. 2.00* 42 44 
Fire Association .... 2.60 62% 64 
Fireman’s Fund ..... 1.60 56 58 
Firemen’s (N. J.) .... .80 27% 28% 
General Reinsurance. 1.20 35 36% 
Glens PONG 2.220660. 2.00 60 62 
Globe & Republic .... .80 16 17 
Great American Fire. 1.50* 37 38% 
Hartford Bire ....2 3.00* 150 152 
Hanover Fire ..2<«<> 1.60 38% 40 
OE ee 2 ae 1.80 39 40 
Ins. Co. of North Am. 2.50* 81% 831 
Maryland Casualty . 1.00 23% 24 
Mass. Bonding ...... — 21 22 
National Casualty ... 1.50* 28 Bid 
National Fire ....... 2.50* 69% 71 
National Union ...... 1.80 412% 43% 
New Amsterdam Cas.. 1.50 38 39% 
New Hampshire ..... 2.00 3% 45 
North River ....cecse 1.20 29 301 
Ohio Casualty 1.20 65 67 
Phoenix. Conn. ...... 3.00* 101 103 
PROT. WEE. scsrccese 1.50* 30 : 
St. Paul ©. & Messvce .80 35 ¢ 
Securitv. Conn. ...... 1.60 37 ; 
Springfield F. & M.... 2.00 54 55 
Standard Accident ... 1.60 37% 39 
535 a. Pee Pere 14.00* 663 670 
SS, Ge ee ME cowne een 2.00 56% 58 
a eee 1.40 44 46 


*Includes extras. 


New Course Designed for Laymen 


An insurance course designed for busi- 
ness men heads the 13-course fall offer- 
ing of the insurance training program 
of the evening and extension division of 


the New York City College school of 
business. 
The course aims at informing the 


small business man, in particular, of the 
services which insurance can give him. 
Included in the curriculum are identifica- 
tion and application of stock insurance, 
fire insurance, workmen’s compensation, 
contractor’s floater, officers life, fraud 
insurance, burglary and many other spe- 
cific kinds of insurance. 

The division’s downtown section will 
offer 12 courses in insurance training 
which may be fitted into work for a 
college degree in business administra- 
tion. The courses include insurance prac- 
tices; fire insurance; casualty and surety- 
ship; group insurance; pension plans; 
inland marine; ocean marine; life; work- 
men’s compensation and social security. 
The midtown center’s program starts 
October 14. The fall term begins Sep- 
tember 22 on the downtown campus. 
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| We Are Looking for 
More Good Agents _ | 


Phoenix - Connecticut Hos Some 
Openings for Agents with Good 
Classifications of Business 


= 
a 








If you are in need of a company with ex- 
cellent financial resources and underwriting 
facilities, don’t hesitate to write and find out 
whether we have an open spot for one of our 
companies in your town. 
high your 
you attain 


No matter how 
goal, our organization can help 
it. Write today to... 





Phoenix=-Connecticut 


GROUP OF INSURANCE COMPANIES * 52 WOODLAND ST. * HARTFORD 15, CONNECTICUT 


The Phoenix Insurance Co, 


Minneapolis Fire & Marine Insurance Co. 


Atlantic Fire Insurance Co, 


The Connecticut Fire Insurance Co. Equitable Fire & Marine Insurance Co. 
The Central States Fire insurance Co. 


Great Eastern Fire Insurance Co, Reliance Insurance Co. of Canada 








1335 Biscayne Bivd. 


MIAMI 32, FLA. 
Phone 82-8228 


UNUSUAL PROBLEM? USUAL ANSWER 
KURT HITKE 6& COMPANY. INC. 


General INSURANCE Agents 


175 W. Jackson Boulevard 


CHICAGO 4, ILL. 
TELEPHONE WAbash 2-3622 


900 Peachtree Street, N.E. 
ATLANTA, GEORGIA 


Phone Elgin 4481! 


Reisch Building 


SPRINGFIELD, ILL. 


Phone Springfield 8-4305 


1671 Wilshire Boulevard 


LOS ANGELES 17, CALIF. 
Phone Dunkirk 8-316! 








1926 


our 26th year 
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COMMENT 





One Function of Associations 


George H. Kline, 
the New York 


lines 


The 


deputy 


suggestion by 
superintendent of 
that excess 


insurance department, 


an association to elimi- 


calls attention 


brokers form 


nate abuses in their field, 


to a function of an association of any 
kind that is at times overlooked. 
This is the discipline exerted by an 


organized group on its individual mem- 
This discipline is exerted in many 
of them, 


bers. 
not all, in fact not many 
and direct. 

though not all members 
leaders, 
agents belong 


ways, 
obvious 

For example, 
of an agents’ association are 
the best 
to and take an active part in association 
This is 


their 


majority of the 


affairs also true of companies 


and executives, and of other busi- 


brought 
pur- 


ness and professional groups 


together by common interest and 


pose. 


Continued association and participa- 


tion in affairs with the best men in his 


field exerts a poweriul influence on ways 
in which the individual in that field con- 


ducts his business and the concept he 


has of it, particularly in its broad eco- 


social meaning. This is, of 


best kind of discipline, the 


and 
the 
discipline of example. 


nomic 
course, 
It is pervasive and 
acts to and 


continuous. It generate 


regenerate a better quality of work, a 
broader understanding and appreciation 
of the individual’s place in and his con- 
tribution to the endeavor, and, expressed 
it imposes restraints to which 
majority respond, wholly or in 
unconsciously or consciously. 


negatively, 
a real 
part, 

There are more direct exercises of dis- 
cipline by such groups over individuals. 
There are many things that individuals 
will not do because the majority and 
especially the leaders do not do them 


Selection of Comers 


Comment was made here recently 
about the difficulty of the insurance 
business in employment competition for 
top quality college graduates. This dif- 
ficulty in competing for these graduates 
emphasizes the special need of the in- 
surance companies to seek out and 
develop the best potential talent now 
in their employ. It is well known and 
easily demonstrated that executive talent 
does not reside exclusively in college 
graduates. Many business firms are in- 
augurating today programs for discov- 
ering and developing potential executive 
talent wherever found among their em- 
ployes. 

Personality and intelligence tests have 
been designed to help bring to light 


— 








and therefore the individuals do not have 
bad examples to which to respond. But 
not infrequently, individuals or even 
small within large groups, 
start to do things and then are talked 
it by men with better judgment 
or broader and more responsible natures. 
leaders to indi- 
smaller groups; there 
Much of the value of 
illustrate, consists in 
ich con- 


groups may 


out of 


There are visitations by 


viduals or such 
are discussions. 
conventions, to 
talking over such matters on wh 
not clear. 
idealistic or 
the for- 
men with 


clusions and action are 
Mr. Kline is not 
impractical 


being 
when he suggests 
mation of an association of 
like interests in order to eliminate abuses 
The 
complished more thoroughly, 
tively in this way than by the alternative 
that Mr. law 
law 


in their ranks. purpose can be ac- 


more effec- 
Kline points 


out, more 


and enforcement. 


Additional law and enforcement may 
be needed in any field for the so-called 
10% who do not recognize any 
that restrain their own advantage. 


rules 
There 
fields 
percentage 


and enforcement in all 
10% whatever 
At the other end are the leaders, 


are laws 
for this 
it is). 


(or 


the best men in any group, who can see 
the right way and carve out a path. 


This group, too, is in a minority. In 
between are the 50 to 75%. Here is the 
big job of discipline. Here it is the 
association or its equivalent that creates 
the substantial and ruling 
of a trade, a business, or a profession. 
In this area it is that the association 
does most of the job of discipline. If 
it did not, or if there were not an equiva- 
lent substitute, then law and 
forcement could not do it. 
prohibition? 


atmosphere 


law en- 
Remember 


those who seem to have qualities prom- 
ising executive development. After ap- 
plication of these tests it is possible for 
a company to place those selected into 
various positions where their reactions 
to daily problems may be observed and 
appraised. Many companies have been 
astounded to learn that exciting abili- 
ties are in their present ranks and 
entirely undetected. One of the man- 
agement problems now getting top 
examination in management circles is 
the whole procedure in finding and 
training the men who must make the 
future decisions. 

While it is true that daily observation 
of an employe’s performance will tell 
a shrewd selector of men whom to pick 


for advancement, the tests that are now 
being used for this purpose help do the 
job quicker and also aid the whole or- 
ileal in concentrating upon one of 
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<< 
the most important functions of man- 
agement. That is the selection and 


training of future leaders in the organi- 
zation. 





PERSONAL SIDE OF THE BUSINESS — 





well-known local 
and Mrs. Griffith 
Mr. Griffith is 
Agents Assn. of 


Fred V. Griffith, 
agent of Kansas City, 
are on a European trip. 
treasurer of Insurance 
Kansas City. 

Dwight Smith, 


Stone-Snyder agency, 


Smith- 
an early 


head of the 


Wichita, 


president of Kansas Assn. of Insur- 
ance Agents, is confined to Wesley 
Hospital there following a heart attack. 


He is reported improving satisfactorily 
and may be permitted to go to his home 
within another week. 

H. O. Fishback, Jr., vice-president of 
Northern Life of Seattle, is making an 
excellent recovery following the serious 
accident which he sustained at the time 


of the convention of Washington Assn. 
of Insurance Agents at Yakima. 
mr. Fishback had arisen about 5 a. n. 


He tripped over a lamp cord which was 
stretched across his hotel room and 
plunged three floors below to an alley. 
Fortunately, he fell feet first. He suf- 
fered a fractured left leg and hip, two 
fractures of the pelvis and a right heel 
fracture, as well as a head contusion, 


Mr. Fishback is confined to St. Eliza- 
beth Hospital, Yakima, and it is ex- 
pected that he will remain there until 


He will be bedridden for 
even aiter his return to 


about Oct. 1. 
many weeks 
Seattle. 

Don Forsythe, local agent at Spring- 
field, Ill., has been named coordinator 
of all gubernatorial campaign activities 
of Sherwood Dixon, who is succeeding 


Gov. Stevenson as the Democratic nomi- 
nee. He had held a similar position in 
Gov. Stevenson’s campaign for reelec- 
tion. 


Robert R. Turney, partner in the Com- 
mercial Insurance Service at Topeka, is a 
Republican candidate for representative 
from the 35th district in Kansas. He isa 
Cw. 

August Torpe, Jr., veteran class 1 local 
agent of Chicago, is now getting down to 
his office occasionally, after being away 
more than six months recovering from 


the effects of an automobile accident. He 
was in the hospital at Elmhurst, IIL, 4% 


months and underwent five operations. 
He still carries an arm in a sling but he 
is able to move about freely. 


James A. Cathcart, Jr., president of 
General Re, is leaving Sept. 10 to visit 
England and Europe. He will be gone 
about a month. 


John L. Mylod, president of Pacific 
National Fire, has returned from a trip 
to Europe that was both for pleasure 
and for business. 


R. J. Neckerman, who has reentered 
the insurance business as a local agent 
at Naples, Fla., is resuming the line of 
endeavor that has engrossed him since 
1914 except for the past three years. He 
retired from agency work in 1949 because 
of ill-health and moved to Naples last 
November. He has now regained his 
health and is renewing his insurance ac- 
tivities. He started in insurance agency 
work at Madison, Wis., in 1914 with 
Harry Geisler under the name of Geisler 
& Neckerman. Some years later he pur- 


chased Mr. Geisler’s partnership pie 
and incorporated the Neckerman agency 
which is. still flourishing under that 
name, the operating officers being his 
son, George Neckerman, Arthur C. An- 
derson and Robert E. Grady. Also in 
cooperation with Louis Brechler, he in- 
corporated the Neckerman-Brechler Co., 
which has been operating as a general 
agency in Wisconsin since the early 
1920's. In 1922, he went to Chicago to 
become superintendent of agencies of 
Continental Casualty, but in 1925 re- 
turned to Madison to take charge of the 
agency with particular emphasis on field 
work in Wisconsin for the Continental 
companies. 


A 

George Miller of the T. B. Miller 
agency of Helena, Mont., who was a 
former member of the executive com- 
mittee of National Assn. of Insurance 
Agents, has now been moved to St. 
John’s hospital at Helena. He was 
gravely injured in a fall recently and 


until he was moved to the Helena hos- 
pital, he had been at Community Mem- 
orial hospital at Butte, Mont. His con- 
dition has shown some improvement 
but his brother, T. B. Miller, states it 
will be many months before he will be 
actively engaged in the insurance busi- 
ness. He is paralyzed from the chest 
down. T. B. Miller is now in the course 
of trying to separate from the army 
and to take over the management of the 
agency. 


W hile en route to Dallas for the 
meeting of the grand nest of Blue 


Goose, of which is as past most loyal 
grand gander, John F. Stafford of Lake 
Wales, Fla., retired western manager 
of Sun, spent several days with J. C. 
Dulaney, executive state agent of Sun in 
Oklahoma, and with that company for 
47 years. 


DEATHS 


JOHN F. DURSTON, treasurer of 
the Yackel & Rupp agency, Syracuse, 
N. Y., died there. 


FRED S. HOLMES, 61, Chicago and 
Cook county special agent of Home, 
i at his home at Arlington Heights, 

CHASE CONOVER, who headed 
the insurance accounting and consult- 
ing firm of Chase Conover & Co. at 
Chicago, and who was former chief 
examiner of the Illinois insurance de- 
partment, died Sunday at Henrotin hos- 
pital at Chicago. He had entered the 
hospital five days earlier because he 
felt poorly, but his death was entirely 
unexpected. His age was 48. The Con- 
over firm acts as the statistical office 
on Illinois business for the admitted 
underwriters of London Lloyds. Mr. 
Conover came from Virginia, Ill., and 
went into the Illinois insurance depart: 
ment in 1922 as an examiner. At that 
time his uncle, Clifford Ireland, was 
superintendent of insurance when the 
insurance department was a division 
of the department of trade and com- 
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merce. He served as chief examiner 
under Insurance Director Ernest Palm- 
er, and in 1935 left to organize his own 
accounting firm. Chase Conover & Co. 
acts as consultant to a number of state 
insurance departments. 

Mr. Conover was a director of Society 

f Actuaries in Public Service and had 
nelle one of the organizing directors in 
connection with the founding of that 
group some three years ago. 

HAMILL N. LESLIE, 32, associate 


publis sher of the Insurance Record, 


Dallas, died of a heart attack at Marlin, 
Tex., where he had gone for the £ abor 
Dav holiday. He had been associated 
with his brother, John C. Leslie, in the 


Insurance Record 


was founded in 


development of the 
since shortly after it 


“JOHN L. THOMSON, retired super- 


intendent of the engineering and inspec- 


tion department of Travelers, died at his 
home at Hz rt ford. A graduate of Yale’s 
Shefiie! ld school of engineering, he was 

New York Telephone Co., before 






Travelers in 1908. He retired in 


"PAR ULMGREN, former managing 
director of the Skandia group of in- 
surance com panies of Sweden, who died 
recently, had many insurance friends 
in the U. S. and Canada because of 
his frequent visits on this side in the 
interest of his organization. The U. S. 
branch of Skandia and its subsidiary, 
Hudson, are located at New York. He 
had the title of vice-chairman of the 
board of Skandia at the time of his 
death. 

OTTO L. HENDERSON, 63, vice- 
president and general manager of the 


Warren-Henderson general agency at 


Tampa, Fla., died recently of a heart 
attack following a short illness. 

C. EMERY CHAPMAN, who had 
been an underwriter with R. B. Jones 
& Sons at Chicago since 1947, died at 
his home at Chicago at the age of 50. 
He had been ill about a year. His 
earlier experience was with American 
Casualty for a time and for a good 
many years with Maryland Casualty. 


E. H. STEVENS, 60, Hartford Fire 


special agent in the New York suburban 


area since 1935, died in Bridgton, Me., 
while on vacation. He had been with 
the company for 30 years in the field, 


17 years in central New York with head- 
quarters at Syracuse. 

GEORGE D. RICHARDSON, local agent 
of Brodhead, Wis., died in an ambulance 
en route to a hospital following a heart 
attack. 

KATHLEEN AIR, 
Air, staff adjuster 
died at Kansas City. 
home with 
years. 


sister of Robert D. 
for America Fore, 
She had made her 
her brother for the past 12 


A.B.A. Committee to Meet 


The insurance and protective commit- 
tee of American Bankers Assn. will 
meet Sept. 28 at Atlantic City during 
the A.B.A. convention. So far as is 
known, there are no major subjects on 
the agenda, 


Convention Dates 





Sept. 7-12, Hemispheric Insurance Con- 
ference, Waldorf-Astoria Hotel, New 
York. 

Sept. 7-9, Insurance Advertising Con- 


ference, annual, Pocono Manor Inn, Pa. 
Sept. 7-9, Pennsylvania Assn. of Insur- 
ance Agents, Galen Hall, Wernersville, 


Pa. 

Sept. 8, Vermont agents, annual, Lake 
Morey Inn, Fairlee. 

Sept. 8-9, Illinois Agents, annual, Le- 
land Hotel, Springfield. 


Sept. 8-9, 
Watertown. 

Sept. 8-10, Oregon agents, 
Multnomah Hotel, Portland. 

Sept. 10-11, New Hampshire Assn. of 


South Dakcta Agents annual, 


annual, 


Insurance Agents, annual, Wentworth- 
by-the-Sea. 

Sept. 10-12, New Jersey Agents, an- 
nual, Atlantic City. 

Sept. 10-12, Michigan Agents, annual, 
Pantlind hotel, Grand Rapids. 

Sept. 10-12, Maine Agents, annual, 
Samoset hotel, Rockland. 

Sept. 11-12, Minnesota Agents, annual, 
Hotel Duluth, Duluth. 

Sept. 14-16, Montana Agents, annual, 
Miles City. 

Sept. 15-19, American Bar Assn. insur- 
ance section, San Francisco. 

Sept. 15-17, Idaho Agents, annual, Ho- 
tel Bannock, Pocatello. 

Sept. 16-17, Zone 1 of N.A.LC., East- 
land Hotel, Portland, Me. 

Sept. 17-19, C.P.C.U., annual Jefferson 


hotel, St. Louis. 

Sept. 22-23, Utah Agents, annual, Hotel 
Newhouse, Salt Lake City. 

Sept. 22-25, National Assn. of Insur- 
ance Agents, and Ohio association, an- 
nual, Cleveland. 

Sept. 23-24, H. & A. Underwriters Con- 
ference underwriting forum, Netherland 
Plaza Hotel, Cincinnati. 

Sept. 29-Oct. 1, Bureau of Accident & 
Health Underwriters, annual, Grove Park 
Inn, Asheville, N. C. 

Sept. 29-Oct. 1, Western Underwriters 
Assn., semi-annual, Greenbrier Hotel, 
White Sulphur Springs, W. Va 

Oct. 1-3 Mutual Loss Managers Confer- 
ence, Edgewater Beach hotel, Chicago. 

Oct. 1-3, Zone 3 of N.A.I.C., Mobile, Ala. 

Oct. 2-3, Zone 4 of N.A.LC., Schroeder 
hotel, Milwaukee. 

Oct. 4-8, International Assn. of Casu- 
alty & Surety Underwriters and National 
Assn. of Casualty & Surety Agents, joint 
meeting, Greenbrier hotel, White Sul- 
phur Springs, W. Va. 

Oct. 7-8, Connecticut agents, 
Hotel Taft, New Haven. 

Oct. 9-10, Nebraska Agents, annual Ho- 
tel, Cornhusker, Lincoln. 

Oct. 12-17, Mutual Company and Agents 
Associations, Hotel Ben Franklin, Phila- 
delphia. 

Oct. 15-16, Kansas Agents, annual, Jay- 


annual, 


hawk Hotel, Topeka. 
Oct. 16-18, Colorado agents, annual, 
Broadmoor Hotel, Colorado Springs. 
Oct. 16-17, South Carolina Assn. of 


Insurance Agents, Ocean Forest hotel, 
Myrtle Beach. 

Oct. 20, Rhode Island Agents, annual, 
Sheraton-Biltmore hotel, Providence. 

Oct. 20-21, Tennessee Agents, annual, 
Noll Hotel, Nashville. 

Oct. 20-24, National Safety Congress, 
Conrad Hilton Hotel, Chicago. 

Oct. 21-22, Massachusetts Agents, 
nual, Copley Plaza Hotel, Boston. 

Oct. 22-24, Insurance Accountants 
Assn., annual conference, Sky Top Lodge, 


Pa. 
27-28, Missouri 
Sheraton hotel, St. Louis. 
Nov. 2-3, Arizona Agents, 
Hotel Westward Ho, Phoenix. 


an- 


Agents, annual, 


annual, 


Nov. 9-11, Kentucky agents, annual, 
Kentucky hotel, Louisville. 

Nov. 12-14, Wisconsin Agents, annual, 
Hotel Schroeder, Milwaukee. 

Nov. 13-14, American Management 
Assn. insurance conference, Drake Hotel, 
Chicago. 

Nov. 17-19, Indiana Agents, annual, 


Claypool Hotel, Indianapolis. 
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National Assn. of Inde- 
annual meeting, Con- 
Chicago. 


Nov. 20-21, 
pendent Insurers, 
rad Hilton hotel, 

Nov. 17-19, California agents, annual, 
Oakland. 


Dec. 7-11, National Assn. of Insurance 
Commissioners, midyear, Commodore 
hotel, New York. 








MOVE. .! 


that can 
be your 
best move 





Signing up with just ONE 
new company can be the 
most important—the most 
profitable—move your agen- 
cy ever made. 


But be sure it’s the right 
company. 


And when you sign with a 
National of Hartford Group 
Company, you are making a 
No. 1 choice . . . that brings 
these essential dividends— 


@ multiple line underwrit- 
ing facilities that spell 
economy of operation. 


@ superlative service un- 
surpassed on under- 
writing, policy issuance 
and claims handling 
that promotes maxi- 
mum agency efficiency. 


@ cooperation by provid- 
ing practical and effec- 
tive sales help and pro- 
motional materials for 
building your Agency's 
prestige and profits. 


NATIONAL OF HARTFORD GROUP 
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“One look at the picture indicates that 
the animal is not a horse: it is a 
poor specimen of a Georgia mule or a 


good specimen of a Missouri mule.” cot } ; ; 
Being especially interested in 


4orses I question the category 
of this particular animal 
with the large ears.”’ 


“To one from Missouri, this 
long-eared ‘horse’ resembles a mule.” 





EMPLOYERS Weep “This is a mule, and mules simply 
Fidelity Bo do not get stolen unless 
THE Tray nds they want to be stolen.” 
MARTFORD ‘come, NOM . 
Ticur “Pan, 


“I’m from Missouri. And it kind 
of looks to me like your ‘horse’ is too.” 


Yes, you can tell the difference 
between a horse and a mule at a glance. 


But it’s much harder to tell 
an honest man from a dishonest one. 


- EMPLOYERS NEED Fidelity Bonds 


THE TRAVELERS INDEMNITY COMPANY 
HARTFORD, CONNECTICUT 
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Made Effective in 
Four More States 


Latest Changes Involve 
New Jersey, Indiana, 
Georgia, Kentucky 


Automobile rate increases have now 


become effective in New Jersey, Indiana, 
Georgia and Kentucky. In New Jersey 
the increases range from $2 to $23 for 
private passenger BI and PDL com- 
bined and from $3 to $23 on commercial 


cars. The highest private passenger car 
rate in New Jersey is $156 and is 
applicable to class 2 in Bayonne, and 


Hudson This compares with 
$133 which prevailed formerly. The new 
class 1 rate there is $95 as compared 
with $81. 

In Newark and Essex county, the class 
2 rate is $123 as against $105 formerly 
and the new class 1 rate is $75 as against 
$64. Lowest class 2 rates are in Hunter- 
don, Sussex and Warren counties, the 
amount there being $49 as compared with 
$43, and the class 1 rate there is $30 
as against $26. 


county. 


Indiana Examples Given 


In Indiana, the private passenger rate 
increases range from $5 to $10 and the 
commercial cars $9 to $18. The highest 
class 2 rate is in what might be called 
the Calumet region in the Chicago area 
where the figure is $79 as against $69. 
In that territory the class 1 rate is $48 
as against $42. 

In Fort Wayne, the class 2 rate is 
now $52, which is unchanged and the 
class 1 rate is $38 as against $32. For 
Indianapolis the class 2 rate is $63 as 
compared with $53 and the class 1 is 
$39 as against $33. For remainder of 
state the class 2 is $53 and the class 1 
is $33. 

In Georgia, except in the zone near 
Chattanooga, Tenn., gvhere there is no 
increase in the private passenger class 1 
rate, there are increases in private pas- 
senger car rates ranging from $3 to $22 
for BI and PDL combined. In the ter- 
ritory adjoining Chattanooga there are 
rate reductions of $2 applying to most 
commercial cars, but otherwise there are 
increases ranging from $4 to $26 for 
combined coverage. In Atlanta, the class 
2 rate that is $74 was formerly $57 and 
the class 1 rate that is $45 was formerly 
$36. 

In Kentucky the private passenger in- 
creases range from $3.50 to $19 for 
BI and PDL combined and on commer- 
cial cars the increases range from $6 to 
$24. In Louisville the class 2 rate is 
now $71 instead of $52 and the class 1 
1s $43 instead of $31.50. The remainder 
of state class 2 rate is $46 instead of 
$39.50 and class 1 is $28 instead of 
$24.50. 





TENN. HEARING SET 
NASHVILLE—Commissioner Allen 
of Tennessee is expected to approve an 
increase in the auto BI and PDL rates 
on or before Sept. 8 when a public hear- 
ing is set on a petition filed by National 
Bureau asking average statewide in- 
crease of 24.3% on PDL and 5.5% on BI. 
Increase proposed for Nashville and 
Davidson county is 40% on PDL and 
18% on BI. Heaviest increase would be 
in Chattanooga and Hamilton county, 
47% PDL and 36% BI. Memphis and 
Shelby county would be increased 40% 
on PDL and 32% BI 

“Inflation as well as increasing acci- 
dents has caused the upward trend in 


Auto Rate Increases Robison Head of D.C. Official 


Counsel Federation 


New officers elected by Federation 
of Insurance Counsel at the annual 
meeting at Chicago 
are Charles B. Rob- 
ison of Meyers & 
Matthias, Chicago, 
president; Kent H. 
Meyers, Cleveland, 
executive vice-pres- 
ident and president- 
elect; William W. 
Mitchell, Memphis, 
secretary - treasurer, 
Vice-presidents are 
Gregory Brunk, 





as 


Des Moines; S. H. 
Copelin, Philadel- 
phia; A. P. Feen, C. B. Robison 


Burlington, Vt.; 

Roger Lacoste, Montreal; Henry M. 
Gallagher, Mankato, Minn.; A. E. Smith, 
Columbus, Ga., and Robert F. Maguire, 
Portland, Ore.; board of governors, 
John A. Appleman, chairman, Urbana, 
Ill., James B. Dempsey, White Plains, 
N. Y.; Bert Strubinger, St. Louis, and 
George W. Woodliff, Jackson, Miss. 


Tyne Award to Seymour 


William Hh. Seymour, vice-president 
and manager of the loss prevention de- 
partment of Liberty ){utual, received the 
George Henry Tyne award of the 
federation. 

3esides Wade Martin of Louisiana, 
president of National Assn. of Insurance 
Commissioners, who addressed the meet- 
ing, N.A.I.C. was represented by Loren 
Laughlin of Nebraska. Registrations 
totaled 80. 


Wash. National 
Capital $10 Million 


Capital of Washington National of 
Evanston has been increased to $10 mil- 
lion from $7% million by declaration of 
a 334%% stock dividend. The last pre- 
vious increase in capital was in 1950 
when the sum was increased from $5 
million. 

President R. J. Wetterlund said the 


action was taken to keep the capital 
structure in line with the company’s 
increased volume of business and to 
provide additional safety margins for 


policy-owners. 


Ga. Wants Demerit Plan 


Commissioner Cravey of Georgia is 
quoted as favoring for Georgia the de- 
merit rating plan for automobile insur- 
ance that has been introduced in New 
York 


Crafts New Personnel Head 

Roger Crafts has been elected per- 
sonnel director of the American Mutual 
Liability, and Miss Marion D. Russell 
has been named assistant personnel di- 
rector. 

Mr. Crafts succeeds Ralph H. Wales, 
vice-president, who is now retiring. 


liability insurance rates,” declared Fen- 
ton A. S. Gentry, president of Southern 
Fire & Casualty of Knoxville, address- 
ing Nashville Optimist Club at the time 
the proposed rate increases were 
announced. Southern F. & C. recently 
withdrew from the Chattanooga area 
because of excessive losses. . 

Charles B. Shelton, Jr., president of 
the Stanley Lockman agency, issued a 
public statement blaming “fantastically 
high damage awards by juries” for the 
larger part of the increase in auto rates. 

There will also be preliminary discus- 
sions early in September on possible 
revisions in the auto comprehensive rates, 
with a decrease expected. The collision 
rate maybe slightly increased. 





Takes Stand Against 
Demerit Rating 


WASHINGTON — Superintendent 
Jordan of the District of Columbia has 
issued a statement adversely criticising 
the auto demerit rating plan that has 
been introduced in New York and mak- 
ing known that he will disapprove it if 
it is filed here. 

“The so called preferred risk rating 
plan appears to be unsound,” he said 
“Unless there is some argument in its 
favor which is not at this time apparent, 
it will not be approved in its present 
form if it is submitted for approval here. 


“The plan does not reduce the rate for 
any insured. It merely raises the rate 
for an arbitrarily defined inferior group. 
The plan would be extemely difficult to 
administer. Section H, which provides 
for a penalty for misinformation, would 
be particularly troublesome. Who is to 
decide, for example, whether the facts 
have actually been misrepresented, or 
the alleged discrepancy is merely the 
result of an honest mistake on the part 
of a highly respected policyholder? May 
the company arbitrarily decide that there 
has been actual misrepresentation, and 
has the policyholder no recourse to any 
different or higher authority? If not, 
what power has the company to enforce 
its decision and to collect the penalty 
which it chooses to apply? Might not the 
erroneous allegation by the company or 
its agent that the insured has misrepre- 
sented the facts be just ground for a 
libel suit? 

Sees Awkward Situations 


“The test by which the preferred risk 
is distinguished seems discriminatory 
and would result in awkward situations. 
for example, a person who by sheer 
chance has managed to escape accidents 
involving liability claims would be 
classed as a preferred risk even though 
the insurance companies may have paid 
numerous physical damage claims for 
his own cars which he has damaged 
while driving recklessly. He would en- 
joy the careful driver classification even 
though he has a long record involving 
speeding and drunken driving. 

“On the other hand, the next door 
neighbor of this careful driver would, in 
effect, be classed as a bad driver because 
of one bodily injury claim without any 


regard to the circumstances surround- 
ing it. It could very well be that this 
latter person has driven for 30 years 


without an accident or even so much as 
a parking ticket. The claim for which 
he is penalized could result from his car 
being hit from the rear while he is 
stopped for a red light, with such force 
as to drive him into a passing pedestrian. 
The injured person, as is customary, 
would sue all parties involved, and the 
company would be in the ridiculous posi- 
tion of contending in court that its policy- 
holder was blameless for the accident, 
and yet at the same time demanding 
from him an additional premium for the 
renewal of his policy on the grounds 
that, for underwriting purposes, he is not 
a preferred risk. Such conflict between 
the claim department and the underwrit- 
ing department of a company would be 
absurd in the eyes of its policyholders, 
its agents and the public. ; 

“This department hopes that eventu- 
ally there can be devised some fair and 
sound method for rewarding the genu- 
inely superior risk. Meanwhile, we ques- 
tion the wisdom of pretending that a 
bad driver is one who is involved in a 
claim for which he may very well not be 
liable and which may in fact be fraudu- 
lent, and that a preferred risk is a driver 
who has had no recent claim, even 
though he may be notorious for careless 
and reckless driving.” 


Close Relation 
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Between Contractor 
and Surety Stressed 


E. R. Higgins of Surety 
Assn. Addresses Civil 
Engineers, Contractors 


The basic purpose of performance and 
payment bonds on construction projects 
is to indemnify against loss, but their 
corollary effects of cost reduction, loss 
prevention, stabilization and know-how 
are of equal value and importance, Ed- 
ward R. Higgins, engineer of Surety 
Assn. of America, emphasized at a joint 
session of the construction division of 
American Society of Civil Engineers 
and Associated General Contractors at 
Chicago. 

Speaking on “Contract Bonds and the 
Construction Fraternity,’ Mr. Higgins 
stressed the functions of contract bonds 
in assuring the success of construction, 
and also the close-working partnership 
existing among members of the con- 
struction fraternity. 


Underwriters Apply Three C’s 


“In determining a contractor’s ability 
to swing a particular job,” Mr. Higgins 
said, “all surety company underwriters 
apply the so-ealled three C’s of credit— 
character, capacity and capital. Excel- 
lent definitions for these qualifications 
are also embodied in a brochure, ‘The 
Organization and Work of the Associ- 
ated General Contracters of America,’ 
although they appear there as definitions 
of skill, integrity and _ responsibility. 
Such interdefinability is a perfect illus- 
tration of the natural affinity of the 
surety and construction industries and 
of their similarity of aim and purpose. 

“Inherent in these qualifications is a 
fourth C which is becoming more 1m- 
portant every day, namely, the C of 
changing conditions. The economic, so- 
cial, judicial and political developments 
of the times have a profound effect on 
such a basic industry as construction 
and no prediction of success for a proj- 
ect could be complete without a careful 
estimate of these increasingly fluctuating 
factors.” 


Essential Elements for Succeess 


The essential elements of any suc- 
cessful construction project, he added, 
are men, money, method and material, 
the four M’s of construction, “Strangely 
enough, however, these same elements 
are present in unsuccessful projects. 
The difference, of course, lies in the 
skill, integrity and responsibility of the 
builder, and the four C’s of underwrit- 
ing separate the men from the boys by 
evaluating these qualities.” 

He emphasized the importance of 
proper selection of the surety and the 
agent by the contractor, and advised 
his hearers to make their selection “on 
the same basis on which you are select- 
ed: On their character as evidenced by 
their public reputation; on their capacity 
for prompt and experienced service; on 
their capital as evidenced by their ability 
as well as willingness to bond you on 
large contracts as well as small, and 
under all the changing conditions of our 
economic booms and busts. Companies 
so qualified, like contractors so quali- 
fied, are not found in bargain base- 
ments. Having thus chosen your com- 
pany and agent, stay with them because 
the combination of qualified contractor 
backed by a dependable surety makes a 
team that can bid and perform under the 
most extraordinary conditions.” 
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IDLE GOSSIP 


when one agent tells another how pleased 
he is with the multiple line underwriting 
facilities of the Phoenix-London Group. 
It’s justifiable pride, and he wants every- 
one else to know about it. 
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rules and 


Four pages of proposed 
regulations to govern the sale of credit 
life and credit A. & H. insurance were 
submitted to the life committee of 
National Assn. of Insurance Coiminis- 


sioners at Chicago by a subcommittee 
}] of zone 3. They were received by the 
life committee without comment and a 
subcommittee is studying the report. 
Commissioner Cravey of Georgia was 
chairman of the subcommittee that drew 


up the proposed regulations. Copies 
have been sent to associations represent- 
ing the industry and to all commis- 
sioners. 


Mr. Cravey, in his report says that 
while the regulations do not solve all 
problems governing the sale of credit 
life and credit A. & H., they are the 
basis on which the states can begin 
such supervision. He added that mem- 
bers of the industry requested him to 
note that section 2, B-2 should be in- 
cluded in the regulations, since a number 
of states do not have ample small loan 
§ laws regulating insurance issued in con- 
nection with loans or retail sales, and 


in the states having such laws that 
section would not be required. The 


proposed rules are: 

Section I. SCOPE AND DEFINITION 

A. On and after the effective date 
hereof, the following rules and reg- 
ulations shall govern the sale of credit 
life and credit accident and health in- 
surance. 

B. Such credit insurance may be sold 
or issued in connection with, or as se- 
curity for, a loan or a credit transaction 
repayable either in a lump sum or in- 
stallments, including unsecured loans, 
secured loans, home improvement loans, 
time sales contracts, or time payment 
obligations. 

Cc. There are two types of such credit 
insurance: 

1. Credit life insurance is that form 
of insurance under which the life 
of a borrower of money or a purchaser 
of goods is insured in connection with a 
specific loan or credit transaction. 

2. Credit accident and health insur- 
ance is that form of insurance under 
which a borrower of money or a pur- 
chaser of goods is indemnified in con- 
nection with a _ specific loan or credit 
transaction against loss of time result- 
ing from accident or sickness. 

D. These rules and regulatons shall 
not apply to life or accident and health 
insurance sold in connection with mort- 
gage or real estate loans. Nor, with the 
exception of the provisions of section V. 
A, shall they apply to group cred- 
itors life insurance provided further that 
if identifiable charges for such insur- 
ance are made to insured borrowers 
or purchasers such charges shall be con- 
sistent with the premium provided for in 
the group policy issued to the creditor. 

Section II. AMOUNT OF BUSINESS. 

A. Credt life insurance. 

1. The amount of credit life insurance 
written under one or more policies shall 
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not exceed the original face amount of 
the specific contract of indebtedness in 
connection with which it is written, 


Kither reducing term or level term 
insurance may be written, subject to the 
foregoing limitation as to amount. Re.- 
ducing term insurance shall provide for 
a periodic reduction in the amount of 
insurance in force, so that the amount 
of insurance in force shall at all times 
be approximately equal to the amount of 
indebtedness outstanding. Level term 
insurance shall provide for a level 
amount of insurance, so that the amount 
of insurance in force shall at all times 
be equal to the original amount of in- 
surance. 

3. Credit life insurance policies shall 
contain no provision for additional acci- 


dental death benefits. 

B. Credit accident and health insur- 
ance, 

1. The total indemnity provided un- 
der one or more policies or credit ac- 
cident and health insurance shall not 


exceed the total amount to be repaid on 
the specific contract of indebtedness in 
connection with which it is written. 


2. However, in the event the indebt- 
edness is repayable in a term of less 
than twelve (12) months and the op- 
tional amount of such contract of in- 


debtedness is $100.00 or less, monthly in- 
demnity under one or more policies of 
credit accident and health insurance may 
be written in an amount not to exceed 
the original amount of the contract of 
indebtedness. (Deleted by Zone 3.) 

3. Credit accident and health insur- 
ance policies shall not provide hospital- 
ization benefits without specific approval 
of the commissioner of insurance. (De- 
leted by Zone 3.) 

Section III. TERM OF INSURANCE, 

The term of the insurance shall not 
extend beyond the scheduled maturity 
date of the indebtedness. 

Section IV. PREMIUM OF INSURANCE. 

A. The premium rate for credit life 
and credit accident and health insurance 
shall be reasonable for the benefits pro- 
vided and shall be filed with the com- 
missioners of insurance. (Deleted by 
Zone 3. 

B. All insurance premiums collected 
or charged for credit insurance shall be 
paid to the insurance company (herein- 
after called the company) underwriting 
such insurance in accordance with the 
terms of the agency contract or broker- 
age agreement between the insurance 
company and the agent or _. broker 
through whom such insurance is writ- 
ten. In no event may any insurance 
company extend more than forty-five 
(45) days credit terms for the payment 
of premiums by the agent or broker, and 
no company, agent or broker shall ex- 
tend to any finance factor more than 
forty-five (45) days credit terms for the 
payment of premiums. (Deleted by Zone 
2 


Cc. Where cancellation is permitted by 
the company, the insured borrower or 
purchaser shall receive prompt payment 
of the return premium due. Such return 
premium may be paid to the insured 
borrower or purchaser either directly by 
the company or may be credited by the 
company to the account of the agent 
through whom such insurance was writ- 
ten, in which case such return premium 
shall be paid to the insured borrower or 
purchaser by the agent. 

No company shall execute any con- 
tract or agreement with any person, 
firm or corporation which permits such 
person, firm or corporation to retain any 
portion of the premium for payment of 
losses incurred or to be incurred under 
policies or certificates of insurance is- 
sued by said company. 

Section V. POLICIES AND POLICY 
PROVISIONS. 

A. All credit 
evidenced by a 
statement of 
delivered to 
purchaser. 

B. Said policy, certificate or statement 


insurance sold shall be 

policy, certificate or 
insurance which shall be 
the insured borrower or 


shall be delivered to the insured bor- 
rower or purchaser at the time the in- 
debtedness is incurred except as here- 


inafter provided. 

C. Said policy, certificate or statement 
shall set forth the amount and term of 
the coverage, the amount of the premium 
and a description of the coverage includ- 
ing any exceptions, limitations or re- 
strictions. 

D. If said policy, certificate or state- 
ment is not delivered to the insured 
borrower or purchaser at the time the 
indebtedness is incurred, a copy of the 
application for such insurance shall be 
furnished him at that time, and such ap- 
plication shall set forth the amount of 
the premium, amount and term of the 
coverage provided, and a brief descrip- 
tion thereof. Upon approval of such ap- 
plication and within 30 days of the date 
upon which the indebtedness is incurred, 
the insurance company shall cause to be 
delivered to the insured borrower ofr 
purchaser the policy, certificate or state- 
ment applied for. 

E. If said policy, certificate or state- 
ment is not delivered to the insured 
borrower or purchaser at the time the 
indebtedness is incurred, and if no ap- 

(CONTINUED ON PAGE 32) 
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How to Account for 
Multiple Per 
Accident Suits 


A set of questions and answers has 
been prepared to illustrate the effect of 
the new rules which National Assn. of 
Insurance Commissioners recommended 
at the June meeting for use, beginning 
with the 1952 statements, in counting 
the number of pending liability suits as 
of Dec. 31 that is to be entered in 
Schedule P, part 1, column 9, sections 
A and B of the statement blank. 

This information has just been con- 
veyed to the companies by Insurance 
Director Day of Illinois. In his preface 
he states that while it may seem desir- 
able to many people both in the industry 
and in the departments to eliminate the 
use of the classification “Claims in Suit” 
as it appears in schedule P, this cannot 
be accomplished now due to the fact 
that this classification is an inherent 
part of the statutory schedule P for- 
mula in many states. 


The number of suits shall be entered 
as two where the wife only is injured; 
one suit is brought, husband and wife 
plaintiffs, husband’s count is for loss 
of services. The number of suits is three 
where the wife and husband are in- 
jured; one suit is brought both named 
plaintiffs, husband sues for all injuries 
and includes another count for loss of 
services. 


When the Count Is Four 


The count is four suits when wife 
and minor child are injured; one suit 
is brought covering injuries to both, 
husband also named as plaintiff with 
separate counts for loss of services of 
each. 

The count would be five suits if in 
the case above the husband is also in- 
jured and includes a count for his own 
injuries. 

There would only be the count of 
one suit if the wife is killed and one suit 
is brought; husband sues as heir and 
also has count for special damages 
including funeral expenses. 

There would only be one suit if an 
individual is killed and one suit is 
brought by four heirs. 


Multiple line underwriting calls for a review | 


of your Reinsurance requirements. 


Our trained staff can be of valuable assistance 
in helping to work out your problems. 
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The rule is that in determining the 
number of suits, the number of plain- 
tiffs shall be used regardless of whether 
they are joined in one summons or not. 
Each separate and distinct cause of 
action should be reported as an indi- 
vidual suit. Where several plaintiffs 
join in one suit and only one summons 
and complaint is actually served on a 
defendant, the suit count shall be the 
same number of suits as there are 
plaintiffs and causes of action. A cause 
of action for loss of services should be 
reported as a separate suit even though 
joined with another cause of action. 
A claim shall be construed to be “in 
suit” as soon as the company receives 
notice that either the kome office or 
the branch that a writ has been served 
upon its assured. It shall only be re- 
moved from such classification when it 
has been settled or a final disposition 
otherwise reached. 


Long Island Swindle Probed; 
Indemnity of N. A. on Bond 


Authorities are investigating alleged 
frauds by which Mrs. Lillian B. Robin- 
son, president of Ideal Insulators, Ros- 
lyn, L. I., swindled Central National 
Bank at Mineola, L. I., of about $475,000. 


Indemnity of North America has a 
$250,000 bankers blanket bond on the 
bank. and $50,000 of coverage under 


clause E, which covers forgery of the 
kind of instrument allegedly used. Mrs. 
Robinson, who was also secretary of 
Ideal Aluminum, an affiliated concern, 
is accused of forging applications for 
loans in names of fictitious clients and 
collecting the money for her own needs. 


Charge 1,500 Forgeries 


Each loan is said to have required a 
second forgery, a certificate of comple- 
tion of the work done for the client. 
About 1,500 such loans, it is charged, 
were forged during a four-year period. 

Subsequently, William H. Abel, presi- 
dent of the bank, who had been the 
complainant against Mrs. Robinson. shot 
himself in the chest and is still in 
critical condition. 


Bar Gives Auto Accident Advice 


MINNEAPOLIS—A plan of action 
on how motorists can protect their in- 
terests in case of an accident is being 
publicized by Minnesota State Bar Assn. 
The association has worked out three 
plans of action—one for the driver, the 
second for passengers and the third 
for witnesses. No mention is made of 
notifying the insurance company in- 
volved. 

“Avoid anyone seeming to hurry you 
into a settlement. If you need advice, 
go see your attorney,” the bar associa- 
tion advises. “Be cautious about dealing 
with persons offering to adjust or han- 
dle your case.” 
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Auto Man’s Ideas 
On “Allowables” 


Anent the article in 
number, a reader writes: 

I have been in the insurance business 
for over 20 years, but from the very be- 
ginning, could not understand how the 
companies could prosper when their por- 
tion of the rates depended entirely upon 
the losses. They established the so-called 
allowables by line of insurance and either 
prospered or went under on that portion 
allowed them in the rate. Salaries and 
other necessary expenses must go on 
regardless of loss ratio. 

We are now in a cycle of inflation, but 
suppose the auto experience was excep- 
tionally good for a few years and rates 
were reduced 50%—that would mean 
that the companies and agents would 
have to be satisfied with about half of 
their previous income from the automo- 
bile line. 


Discard Allowables 


My thoughts are that the present “al- 
lowables” should be discarded and the 
rates determined on actual costs. The 
private passenger rates could be the 
guinea pig in such a change over. 

1. The companies should determine 
the total cost in actual dollars for the 
handling of an automobile policy. This 
should be a flat fee per automobile and 
be the same country wide. 

2. <A fee should be added per policy 
for typing, and if the home office or 
branch write the policy, the fee would 
go to them, but if the agent writes the 
policy, the fee belongs to them. 

3. A flat commission regardless of 
class or limits to go to the agent. This 
could vary by territory, size of city or 
some other formula so, as to take into 
consideration the agent’s overhead. This 
would do away with the various scales 
of commission except where they write 
or do not write policies. 

4. The pure loss premium could be 
added to make up the published rate. 
Also the pure loss portion would be the 
only part increased for limits. 

The above is a rough idea as to how 
rates could be determined and by using 
some such method, the company and 
agent’s portion could be increased or de- 
creased according to their “cost of liv- 
ing” without becoming involved in the 
pure loss premium of the line of insur- 
ance in question. 


Okla. W.C. Filing OK'd 


The Oklahoma state insurance board 
has entered an order approving the 
workmen’s compensation rate filing of 
National Council on Compensation In- 
surance. Finis F. Lafon, actuary of the 
board, estimates that this will yield an 
additional premium of about $1,700,000. 


—<— 


the automobile 





At the first fall luncheon meeting o! 
Insurance Club of Minneapolis Sept. 8, 
Ike Armstrong, director of physical edu- 
cation at University of Minnesota, will 
be the speaker. 








Adjuster Extricates 
Self from Tight Spot 


Joseph Veazie, an adjuster of 
Aetna Casualty in New York City, 
faced an unusual problem the other 
day when he stepped out of a 
phone booth located in a glass 
enclosed cigar store at an IRT 
subway station. The owner had 
locked up to make a hurried trip 
to Idlewild airport. 

For an hour and 40 minutes Mr. 
Veazie tried to get out of the store, 
and police, a building superin- 
tendent, a handyman, and an ama- 
teur, unidentified lock-picking ex- 
pert all tried in vain to get him out. 
A chance phone call to the store 
by the owner’s daughter led to 
Mr. Veazie’s release. She located 
her father at the airport and 
learned where he kept an extra 
set of keys in the store. 
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Donlon Report 


| Shows Self 


Insurer Experience Better 


NEW YORK—Analysis of incurred 
workmen’s compensation losses in New 
York state reveals that self-insured em- 
ployers have not, on the average, ex- 
perienced increase in the amount of 
claims paid to workers, per $100 of pay- 
roll, according to the annual report of 
Miss Mary Donlon, chairman of the 
New York Workmen’s Compensation 
Board for 1951. There is always con- 
siderable interest among insurance men 
in the report. 


However, manual rates for insurance 
increased twice in 1951. The variation in 
indemnity costs may be a phenomenon 
that calls for study, the report states. 

Not all employers are in a position to 
average their risks through self insur- 
ance, “and thus to take advantage of 
the economies of self insurance.” 

There was substantial expansion of 
the board’s work as the result of new 
civil defense legislation. W. C. was 
provided for civil defense workers in- 
jured in line of duty if and when attack 
comes. W. C. was extended at the cost 
of the local government sponsoring a 
local office of civil defense to the most 
hazardous civil defense volunteer train- 
ing and practice activities. 


Plans for Emergency 


Miss Donlon noted that in case of 
attack, the board has the job of process- 
ing its regular work, which affects nor- 
mally about six million workers and 
more than 400,000 employers, and to ex- 
pand facilities in the emergency to 
process W. C. claims that arise out of 
the emergency. In preparation for such 
emergency, the board has been develop- 
ing a blueprint of procedures to become 
effective under attack conditions. Steps 
have been taken to safeguard essential 
board records. 


Miss Donlon terms “truly hearten- 
ing,” the board project of specialized 
early rehabilitation. A pilot study was 
begun in 1950, and there have been 167 
cases referred for specialized treatment 
in this field of W. C. medicine. 

There were a total of 477,942 re- 
fereed decisions in 1951, compared to 
264,191 in 1946. There has been a re- 
duction in the number of necessary 
medical examinations. There were 
15,315 applications for reopening of 
closed cases and for review of referee 
decisions, an increase of 370 to a new 
high. Of this number, 10,569 were re- 
stored to the calendar or set for re- 
view, 

There are still employers who are not 
aware of the statutory obligation to 
provide W. C. In 1951 the board was 
able to collect $193,665 from such non- 
insured employers. The board collected 
$79,856 in double indemnity awards to 
injured minors. (The W. C. is doubled 
in case of illegal employment of minors 
who are injured.) 


Classify Employers 


_ Of 1,018 employers authorized to self 
msure W. C. as of last Dec. 31, 805 
were political subdivisions and 213 non- 
public employers. These non-public em- 
ployers had 642,442 employes with an- 
nual payrolls of $2,416,545,244. They 
carried excess policies for catastrophe 
hazards in the liability of $131,192,500. 
This is in addition to securities deposited 
with the board of $48,354,050 and se- 
Curities of $3,151,000 for catastrophe 
hazards. 

The number of self insured non-public 
employers decreased from 228 to 213 in 
three years ended with 1951, but the 
number of employes increased 4.6%. 

he average manual rate applicable to 
self-insured employers increased 21%, 
but the actual manual premiums applic- 
able to these risks increased 38.3%. 

Miss Donlon has a carefully developed 
formula to maintain adequate self in- 
sured security deposit with due allow- 
ance tor indemnity to loss experience of 
the self insured employers. She called 


on the self insured employers for de- 
posits as of Dec. 31 last of only 2.8% 
more than in 1949. This represents a 
decrease of 10.1% in W. C. security de- 
posits for self insurers per $100 of pay- 
rolls covered. 

“There may well be room for in- 
quiry as to how it happens that self in- 
sured and insured costs show such dis- 
proportionate trends,” the report states. 

Conferences with insurers and em- 
ployers have resulted in improved 
promptness in payment of W. C. claims, 
the report states. However, it points out 
how serious is the chronic, habitual de- 
fault of some carriers in meeting their 
obligations. The board carries a heavy 
and unnecessary administrative burden 
because of their default, in the repeated 
follow up required to get reports and 
information not filed within the statutory 
period. This costs a lot of money. Miss 
Donlon thinks penalties are needed that 
are not now provided for such statutory 
defaults. 
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Traffic Deaths 


Are Up 2% 


National Safety Council estimates 
that 20,000 persons were killed in auto 
accidents in the United States in the 
first seven months of 1952, while fewer 
than 3,000 Americans were killed in 
action or died of wounds in Korea dur- 
ing the same period. 

Traffic deaths for July totaled 3,210, 
f 2% from the toll for 


an increase of 

July of last year. The total of 20,000 
deaths for seven months is also 2% up 
over the comparable period of 1951. 


Despite the slight increase in deaths, the 
death rate (deaths per 100 million behicle 
miles) was at the lowest point on record 
of an even greater increase in 
vehicle travel than in deaths. 


O. L. & T. Rates Increased 


Mutual Insurance Rating Bureau has 
revised bodily injury liability rates for 


because 
motor 


certain O. L. & T. liability classifica- 
tions, effective Sept. 1, in Ohio, Lowa 
and Virginia. Rates are higher for 
classifications on an area and frontage 


basis, apartments and tenements, board- 
ing and rooming houses, mercantile and 


I mean fixed.” 


what you pay for. 
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office buildings, stores, hotels, restau- 
rants, clubs, churches and _ hospitals. 
Storekeepers liability rates applicable to 
retail stores have also been revised to 
reflect these changes. The revision re- 
sults in an average statewide percentage 
increase of 18.4 in Ohio, 42:4 in lowa, 
and 26.7 in Virginia. 


O. L. & T. Rates in Kentucky 
Are Increased 25.3%, 


A revision of bodily injury liability 
rates for owners, landlords and tenants 
classifications rated on an area and front- 
age basis in Kentucky, effective Sept. 1, 
is announced by National Bureau of 
Casualty Underwriters. The rates for 
all classifications affected by the revision 
are increased on an average 25.3%. 


C.P.C.U. Detroit Program 

C.P.C.U. classes in Detroit start Sept. 
22 at the Rackham building as a joint 
offering of University of Michigan ex- 
tension service and Michigan C.P.C.U. 
Classes are to be held Monday, Thurs- 
day and Friday evenings, M. J. Pierce 
of Standard Accident is chairman of the 
educational committee. 





Brringgg! The phone again. It’s Francisco Chizzello, 
The Kindly Sculptor. 

CHIZZELLO SPEAKS EXCITEDLY: “Caramba, 
Sefior! Thee weendow een my automobeel eez bost! 
Do sometheeng—queek!” 

YOU ANSWER SOOTHINGLY: “Your policy 
covers that, Mr. Chizzello. Just go get it feexed— 


Why not also tell him where to get it fixed? Give 
him the name of a good Auto Glass Shop. He’ll appre- 
ciate it. And tell him to make sure he gets the same 
brand and quality of glass that’s in the other windows. 

Then you can be sure he gets full value and you get 


Libbey -Owens-Ford Glass Company, 6392 Nicholas 
Building, Toledo 3, Ohio. 
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N. ]. Manufacturers 
and Contractors 
Liability Rates Up 


A revision of bodily injury rates for 
manufacturers’ and contractors’ liability 
insurance in New Jersey has been an- 
nounced by National Bureau of Casualty 
Underwriters, effective immediately. 

The revised rates result in an average 
increase of 14.7% in the rate level for all 
classifications combined. The changes 
are not uniform by classification but re- 
flect as far as possible the experience in- 
curred by the companies for each classi- 
fication. 


G. B. Wilson to Speak 
Cincinnati Fire Underwriters Assn. 
will meet for the first session of the fall 
program Sept. 11, at Hotel Sinton. G. B. 
Wilson, president, will sketch insurance 
conditions in South America, as he ob- 
served them during a recent trip. 


Mich. W. C. Changes Made 


LANSING, MICH.—Several changes 
in Michigan workmen’s compensation 
laws become effective Sept. 18, coinci- 
dent with the recently announced rate 





In addition to the increases in benefits, 
one act provides that acceptance of com- 
pensation benefits or starting of an 


action to enforce payments no longer 
constitutes an election of remedies, as 
heretofore, thus permitting an injured 
employe or his representative to pro- 
ceed against a third party, even though 
collecting compensation benefits. 


Army Won't Interfere with 
GI Car Borrowing 


Due to a series of misunderstandings, 
Tue NATIONAL UNDERWRITER made a 
mistake in reporting in the story in the 
July 24 edition on the problems of in- 
suring the GI automobile that the com- 
mandant at Camp Atterbury in Indiana 
had issued a regulation forbidding the 
men from loaning or borrowing one an- 
other’s cars under penalty of 30 days in 
the guardhouse. Army spokesmen state 
that there has been no such ruling at 
Camp Atterbury and that such a regula- 
tion would be illegal as an interference 
with the use of the private property of 
the man in uniform. 


New Ohio Fire Marshal 


Charles R. Scott of Columbus has been 
appointed state fire marshal of Ohio to 
succeed the late Harry J. Callan of 
Youngstown. He has been chief of the 
fire prevention bureau in the state fire 























increase to allow for broadened benefits. marshal’s office since 1948. 
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Cal. Challenges 
A.&H. Insurers 
on “Ad” Practices 


LOS ANGELES—Commissioner Ma- 
loney has issued a 39-page accusation 
against World of Omaha, charging it 
with having issued, used and circulated 
in California false and misleading ad- 
ei sing of its accident and health in- 
surance policy benefits. This action 
could result in an order suspending the 
certificate of World to transact life and 
disability insurance in this state. 


The company has 15 days to answer 
the charges and may, within that time, 
orgy that a hearing be held under 
the provisions of the California adminis- 


trative procedure act. 

This action by the commissioner initi- 
ates what is anticipated will be a num- 
ber of similar administrative proceed- 
ings by the department in the A. & H. 
advertising field. The advertising copy 
i several other insurers is presently 
being scrutinized, it is understood. 


ot 


H. & A. Ceniemance 
Committees Named 


New committees of H. & A. Under- 
writers Conference have been named by 


Robert R. Neal, North American Acci- 
dent, conference president. 
Due to considerable overlapping of 


activities and personnel, the hospital in- 
surance committee and the medical in- 
surance committee were combined this 
year to form the hospital and medical 
insurance committee. Don R. Hodder, 
Woodmen Accident is chairman and 
Howard LeClair, Mutual Benefit H. & 
A., vice-chairman. 
new committee composed entirely 

of medical directors of conference mem- 
ber companies has been named with Dr. 
W. H. Scoins, Lincoln National Life, 
as chairman. It will act in an advisory 
capacity to the hospital and medical 
committee and the underwriting com- 
mittee. 
_R. C. Knoblock, Washington Na- 
tional, heads the group committee, with 
these vice-chairmen: Association group, 
Paul S. Fisher, Continental Casualty; 
blanket, W. J. McGettigan, Security 
Life & Accident; compulsory cash sick- 
ness, E. C. Voigt, Lumbermens Mu- 
tual Casualty; franchise, Porter A. By- 
waters, Jr., Employers Casualty; in- 
dustrial group, George C. = lt 
Hardware Mutual Casualty. Billedward 
Howland, Mutual Benefit & H. & A. 
is secretary. 

Other committee chairmen 

Planning, Frank L. 
sachusetts Protective; finance, R. J. Wet- 
terlund, Washington National; agency 
management, Lyman C. Baldwin, Secur- 
ity Life & Accident; blanks, R. R. Haff- 
ner, Business Men’s Assurance; business 
standards, E. A. McCord, Illinois Mutual 
Casualty; claims relations, E. J. Faulk- 
ner, Woodmen Accident; conservation, 
F. L. Barnes, Ohio State Life; cost, G. M. 
Grady, Monarch Life; convention, L. L. 
Phelps, North American Life; disability 
insurance coordinating, R. L. Paddock, 
Time; education, C. F. Lee, Columbian 
National Life; legal, Dudley Porter, Jr., 
Provident Life & Accident; membership, 
E. J. Faulkner; memorial, Paul Clement, 
Minnesota Commercial Men’s: non-can- 
cellable, W. E. Wright, Pioneer Mutual 
Life; public relations, C. W. Young, 
Monarch Life, honorary chairman: F. S. 
Vanderbrouk, Monarch Life, chairman; 


are: 
Harrington, Mas- 


social insurance, C. Norman Green, 
Hoosier Casualty; special risks, C. D. 
Scott, Great American Reserve; standard 


provisions, Orville F. 
chusetts Protective; 
Miller, Monarch Life: 


Grahame, Massa- 
Statistical: J. H. 
taxation, W. Rus- 


sell Arrington, Combined; underwriting, 
E. F. Brewer, Republic National Life: 
Cc. M. Barry, Ohio State Life, program 


chairman; J. T. Helverson, 
National, chairman 
subcommittee: E. 
Mutual Casualty, 


Washington 
classification report 

Forsythe, Illinois 
secretary. 


James O'Neil has taken over the inter- 
est of his late partner, Earl Andres, in 
the Andres agency at Bryan, 0. 


Hoard Retires; Barr Given 
Mass. Protective Post 


Robert F. Hoard, agency secretary of 
Massachusetts Protective, retired after 
28 years with the company. He will be 
succeeded by William Barr, Jr., who has 
been associate agency secretary since 
early this year. 

Mr. Hoard is a veteran of 
the business. He joined Massachusetts 
Protective in 1924 as a supervisor at 
Richmond. For a number of years he 
served as director of agencies with head- 
quarters in Chicago. He was made 
agency secretary in 1945. 


John Miller Slated 


J. H. Miller, vice-president Monarch 
Life, has accepted an invitation to par- 
ticipate in panel discussions of the prob- 
lem of financing medical care at hearings 
before the President’s Commission on 
Health Needs of the Nation, Oct. 7-8. 


46 years in 





Farm Bureau Medical Policy 


A new group medical expense policy 
designed to help people pay large medi- 
cal bills is being offered by Farm Bureau 
of Ohio. 

Maximum is $5,000 for each accident 
or illness. Coverage is available for 
$2,000 or $5,000 with $100, $200, $300 or 
$500 deductibles. The policy will pay 
80% of allowable expense up to which- 
ever maximum is selected 

Allowable expenses include hospital 
bills, ambulance service, surgeon's fees, 
physician’s fees, special nurse’s fees, an- 
aesthetics, x-ray and laboratory exami- 
nations, phy siotherapist’s fees, drugs 
and medicines, blood plasma, artificial 
limbs and eyes, casts and trusses, oxy- 
gen and oxygen equipment, rental of 
wheel chair or hospital-type bed, and 
rental of an iron lung. 


“SURETY 


Offer Reward at Warren, O. 

The directors of Union Savings & 
Trust Co. of Warren, O., in conjunction 
with U. S. Guarantee are offering a re- 
ward of $2,000 for information leading 
to the arrest and conviction of those 
guilty of stealing $71,000 from a bank 





employe on Aug. 14. The money was 
stolen from Charles J. Foley, assistant 
treasurer of the bank and manager ot 


the Woodland avenue branch, as he was 
taking the money to the branch office. 


Treasurer Loss $76,433 


Fidelity & Deposit has reimbursed 
Clarke county, Va., to the tune of $76,433 
for shortage charged in the accounts of 
former County Treasurer W. D. Burt- 
ner. This payment was made after 4 
hearing before Circuit Judge Marshall at 
Front Royal. Burtner voluntarily re- 
signed June 6. 


F. & D. Gets Big V. A. Bond 


Gust K. Newberg Construction Co., 
Chicago, has been awarded the con- 
tract by veterans administration for con- 
struction of a 1,000-bed neuro-psychi- 
atric hospital near San Fernando, Cal., 
at $17,912,000. The hospital will be made 
up of more than 20 buildings, and the 
contractor is given 600 days from notifi- 
cation of the award for completion of 
the contract. Fidelity & Deposit is on 
the bond, written through its Chicago 
office. 


New Eugene-Lane Officers 
New officers 
County (Ore.) 


Eugene-Lane 
Insurance Assn. include 
Loren V. Bryant, president, Adam Wil- 
helm, vice-president, and Jesse Sterne, 
treasurer. 
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Blue a Shield 
Directors Conclude 
Chicago Conference | 


250 directors of Blue 
Cross and Blue Shield plans on hand 
for the seventh annual conference on 
public relations and enrollment just con- 
Piuded at Chicago. 

Speakers and their topics at the final 


There were 


session of the three-day meeting in- 
cluded Albert V. Whitehall, American 
Hospital of Washington, “V oluntary 
Health Insurance in Perspective”; 


Arthur Hanley, Hospital Service Corp. 


of Providence, “Are We Cultivating All 
of Our Markets”; Arthur C. Coe, Mas- 
sachusetts Medical Service of Boston, 
“How to Stimulate Group Leader In- 
terest in Blue Cross and Blue Shield 
Work”, and Bernard Solochek, Asso- 
ciated Hospital Service of Milwaukee, 
“Enrollment and Public Relations As- 
pects of Rate Changes.” John R. Hill, 
Tennessee Hospital Service of Chatta- 


nooga, presented public relations awards. 

The public relations session and a 
session devoted to enrollment, held 
simultaneously, were the features in the 
mid-conference gatherings. 

Talks at the enrollment meeting were 
given by Susan S. Jenkins, Surgical- 
Medical Care of Kansas City, “How to 
Blueprint Effective Non-group Enroll- 
ment”; John R. Kelly, Group Hospital 
Service of St. Louis, “Branch Office 
Organization and Supervision”; Harley 
B. West, Group Medical and Surgical 
Service of Dallas, “How to Organize 
and Establish Territories for Maximum 
Production”; Edward B. Morris, Mu- 
tual Medical of Indianapolis, “How to 
Prospect for Group Leads.” 


Public Relations Talks 


Public relation endeavors of the con- 


ference were reviewed in talks by Alfred 
L. Golden, vice-president of United 
Medical Service, who spoke on “New 


Ideas for Non-group Promotion;” J. S. 
Nagelschmidt, Hospital Saving Asso- 
ciation of Chapel Hill, N. C., who dis- 
cussed “Plan Bulletins and Publica- 
tions”; Richard Miller, Mutual Medical 
of Indianapolis, “Keeping Subscribers 
Sold”, and Parke S. Poindexter, Ten- 
nessee Hospital Service of Chattanooga, 
“Planning Publicity with a Purpose.” 
Earlier talks at this session were given 
by Marvin E. Walker, Hospital Care 
of Cincinnati, who covered “New: Re- 
sponsibilities for Blue Cross and Blue 
Shield Public Relations”; G. Donald 
Fairbairn, Associated Hospital Service 
of Philadelphia, “Programming and 
Budgeting for More Productive Public 
Relations”, and Raymond W. Mody, 
Michigan Medical Service of Detroit, 
“Your Part in National Advertising for 
Blue Cross and Blue Shield.” 


Speakers at Opening Session. 


Speakers at the opening session were 
H. K. Felkel, Oklahoma Physicians 
Service of Tulsa, “How to Plan and 
Conduct Better Training Meetings”; O. 
Leon Gonzalez, Capital Hospital Serv- 
ice of Harrisburg. “How to Present and 
Interpret Blue Cross and Blue Shield 
in Group Contacts”, and Melvin Tem- 
mer, Michigan Medical Service, “How 
to Establish and Maintain Favorable 
Relations with Labor Groups.” 

Talks were also given at the first 
session by William S. Sadler, Jr., Sadler 
& Associates, Chicago, who discussed 
“Success and Happiness”, and Martin 
= Segal, Martin E. Segal & Co., New 

York City, who covered “The Facts of 
Competition.” 


Hold King Co. Meet Sept. 16 


_ King County Insurance Assn. will 
hold a meeting at Seattle Sept. 16. 
Chere will be a 5 p.m. business session 
at which officers will submit reports on 
the Yakima convention of the state as- 
sociation. President William C. Greer 
will rey port on current activities of the 
association and Frederick E. Baker & 
Associates, public relations counsel, will 
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anes a preview of newspaper advertising 
to appear in the months ahead. 





Following the business session, there 
will bea cocktail hour and dinner. 
Frazee, Omaha 
V Reti 

eteran, hetires 

John D. Frazee, resident vice-presi- 
dent at Omaha for American Surety, has 
retired from active service. He started 
with American Surety in 1912 and held 
assignments in several branch offices 


prior to his appointment as Omaha man- 
ager in 1921. He was named resident 
vice-president in 1951. 





Allston Named in Claims 
Post by Car & General 


E. Norris Allston, Jr., has been 
pointed superintendent of claims of Car 


ap- 


& General of the Royal Exchange 
group. He succeeds John J. O’Donnell 
who is leaving insurance to enter an- 


other branch of business. 

Previous to joining Car & age 
Mr. Allston was with the Fidelity & 
Casualty at Newark, spending 10 years 
in claims work. Prior to that he was 
with Lumbermen’s Mutual Casualty, 
Loyalty Group, Retail Credit Corp., 
Dun & Bradstreet, and National Ad- 
justers. 

During the war, Mr. Allston 
with the criminal investigating 
of the air corps in India. 


served 
bureau 





Scott Moved to Cleveland 


James C. Scott, assistant manager of 
the Detroit branch bonding department, 
has been transferred to Cleveland office 
by Standard Accident. He will have 
charge of bonding operations there. 
Mr. Scott joined Standard Accident in 
1929 at the home office. He served as 
president of Surety Assn. of Michigan in 
1951. 


Meyer St. Louis Claim Chief 


Lawton E. Meyer, claim representa- 
tive at St. Louis for American Surety, 
has been promoted to claim manager 
there. 


L. E. Edwards, sales manager for 
Federated Mutual Implement & Hard- 
ware in North and South Dakota and 
Montana, has been transferred to Dallas 
as Texas sales manager. 
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BUILD YOUR OWN ACCIDENT 
AND HEALTH AGENCY 


Liberal General Agents Contract — Vested Renewal 
Available to Experienced Accident and Health Men. 
Broad coverage policies 
Accident — Sickness — Hospital — Surgical — Medical 
Ages | month to 65 years 
Lifetime Accident — Non-Confining Sickness 
24 Hour coverage — On or off the job 


Never an increase in premium or 
reduction in benefit 


No termination age 


Non-cancellable for premium paying period 


TERRITORIES OPEN 


Delaware Michigan 
Dist. of Columbia Minnesota 
Illinois New York 
Indiana Ohio 
Kentucky Pennsylvania 
Maryland Texas 


WRITE 


SAMUEL A. BOYD 
Superintendent of Agents 





17 E. Prospect rrr Mf. Vernon, N. Y. 











* NATIONAL MUTUAL « 


INSURANCE COMPANY 


Celina, Ohio 


Strictly an Agency Company 


CTION_ THAT BRINGS 


SATISFACTION 








‘A Progressive Company 
for Aggressive Agents 


FIRE; INLAND MARINE 
ALLIED LINES 





Jelling Tools for Any 
Selling Task 
~ With sound Protection 


AFFILIATED 
WITH 


The 
CELINA MUTUAL 


CASUALTY COMPANY 
Celina, Ohio 
Automobile and 
Casualty Lines 


ata 
Savings to Policyholders 
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Mich. Agents Attack Lloyds 
Solicitation of Cleaners 
LANSING, MICH.— Persistent re- 


ports of solicitation of business for 
London Lloyds from members of 
Michigan Dry Cleaners Assn. have 
stirred a vigorous attack on the Lloyds 
plan by Michigan Assn. of Insurance 
Agents. 

Pointing out that the plan, under 
which it is contended the less properly 
safeguarded risks get the best rate treat- 
ment, has been formally disapproved by 
Dry Cleaners Institute of Detroit, 
Waldo O. Hildebrand, association sec- 
retary manager, in a special bulletin 
to members, says in part: 

“We contend that the solicitation is 
illegal, by Michigan persons not li- 
censed under our laws. It is done for 
Lloyds, not admitted, and for cover- 
ages obtainable through admitted li- 
censed companies except for a special 
gimmick not permitted by licensed com- 
panies, and through a Montreal agency 
not licensed in Michigan, with erron- 
eous statements ... regarding the Un- 
derwriters Adjustment Bureau, quoting 
rates and membership fees that clearly 
indicate a fee of $35 going to the 
ciation if such insurance is purchased.” 

The bulletin quotes an unidentified 
spokesmen for Lloyds in New York to 
the effect that the form of solicitation 
in Michigan is perturbing inasmuch as 
it is likely adversely to affect Lloyds 
“good name,” and that the form of 
solicitation used would not even be 
legal in Illinois, where Lloyds is ad- 
mitted, because of the observance of the 
so-called “nation-wide definition.” 

Commissioner Navarre, Mr. Hilde- 
brand said, is seeking to expedite the 
preparation of an _  attorney-general’s 
opinion on whether the solicitation is 
legal and that the attorney general is 
also being asked about use of the in- 
junctive remedy by the department. 

Mr. Hildebrand urged that any 
further evidence of solicitations on be- 
half of Lloyds be submitted to the de- 
partment. He said the policy number of 
certain coverage already issued has been 
supplied the attorney general. 


asso- 


Illinois Mutual Insurers 
Plan Annual Parley 


Mutual 
meet at 


Insurance 
Springfield, 


Assn. of 
will 


Illinois 
Companies 


Sept. 16-18. The program includes sep- 
arate gatherings the first day for the 
windstorm companies and company sec- 
retaries. The second day will open 
with a breakfast and talks will be given 
by E. E. Hotchin, secretary Michigan 
Assn. of Mutual Insurance Companies, 
and by Harry P. Cooper, Jr., secretary of 
the national association. That afternoon, 
Donald A. Tripp, secretary Illinois as- 
sociation, will give a talk and there 
will be a “problem clinic.” The mutual 
film, “No Longer Worried,” will be 
shown that afternoon, and later on there 
will be the banquet. The meeting will 
close with the business session and elec- 
tion, and a talk “Mutual Insurance Com- 
mittee on Federal Taxation” by George 
D. Haskell, Chicago. 


Review Prospective Wis. Bills 


MILWAUKEE — Three important 
bills likely to come before the 1953 ses- 
sion of the Wisconsin legislature are 
being discussed by officers of Wisconsin 
Assn. of Insurance Agents at meetings 
with local agents in the state. 

One of the bills to be sponsored by 
the association would limit the Wiscon- 
sin state fire fund to the writing of 
insurance on state-owned property only 
and remove the competition of the state 
with private enterprise, according to 
Urban Krier, executive secretary. 

In the automobile situation, the vari- 
ous types of compulsory and socialistic 
insurance programs presented to the 
state legislative council interim commit- 
tee, studying motor vehicle accidents 
and compulsory insurance, are being re- 
viewed. 

A third measure is the so-called 
“favored agents’ rule” bill, which was 
promoted in the last session as an 
amendment to the Wisconsin fair trade 
practices act. It would merely prohibit 
the lender of money or vendor of mer- 
chandise from refusing to make a loam 
or sell the goods unless the insurance 
on the property is written by a certain 
specified agent. 


Yankey Wichita President 


Paul C, Yankey, Jr., was advanced to 
president of Wichita Assn. of Insurance 
Agents at its annual meeting, succeeding 
Garnett Mason ef Beesley, Outland & 
Foote. Roy L. Benjamin of the Roy L. 
Benjamin agency was elected vice-presi- 
dent, and Henry V. Schott was renamed 
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secretary-treasurer for his 15th term. 

There was a good attendance to hear 
a report on the critical water situation 
in Wichita by Robert Hess, superintend- 
ent of the municipal water plant. Wich- 
ita is expected to vote in November on 
a $10 million bond issue for water 
supply wien 


SOUTH 


Texas Directors to Meet 
at Dallas Sept. 11 


J. L. Randel, Wichita Falls, president 

f Texas Assn. of Insurance Agents, has 
cilied a meeting of directors at Dallas 
Sept. 11. In addition to the reports of 
officers and committee chairman and the 
setting up of a budget, amendments to 
the constitution and by-laws will be con- 
sidered. 

D. G. Foreman, executive secretary of 
the association, announces that it ended 
its fiscal year Aug. 31 with a recorded 
paid membership of 2,242, an increase 
of 237 over 1951. Since memberships 
are recorded by agencies, many of w hich 
are partnerships, it is estimated that 
6,726 licensed recording agents are mem- 
bers of the TAIA. With an average of 
five solicitors and office employes per 
agency, agency associates represented 
will total 11,210. 








Miles O. Moore, Jr., Resigns 
As Arkansas Manager 
LITTLE ROCK—Miles O. Moore, 


Jr., secretary-manager of Arkansas 
Assn. of Insurance Agents for nearly 
six years, has resigned. At a meeting 
here with President Warren C. Means, 
Pine Bluff; C. E. Olvey, Pocahontas, 
president-elect; W. Dan Cotton, Little 
Rock, chairman of the executive com- 
mittee, and Simon Joseph, Pine Bluff, 
executive committeeman, Mr. Moore, 
whose resignation was effective Sept. 1, 
agreed to stay for another two or three 
weeks while the association looks for a 
successor. He said he felt there were 
definite limitations to making associa- 
tion work a life-time career. He did 
not disclose what his new work would 
be. 

Mr. Moore joined the association in 
1946 from the daily newspaper field. 
President Olvey said the incoming offi- 
cers and executive committee will hold 
their first meeting here Sept. 8 to take 
up the selection of Mr. Moore’s suc- 
cessor. 


Change at Birmingham 

Charles H. MacNamara, who was 
vice-president of the Ed S. Moore agen- 
cy and was president of Birmingham 
(Ala.) Assn. of Insurance Agents, has 
returned to his former home at Phila- 
delphia. He had been at Birmingham 
since 1946. W. W. Grant, Jr., formerly 
with W. L. Burnham, general agent, has 
taken Mr. MacNamara’s place with Ed 
S. Moore, Inc. 


Wait Leaves Shepherd & Co. 


Frank E. Wait, assistant general agent 
of Shepherd & Co., Little Rock general 
agents, has resigned. He will announce 
his future plans shortly. Mr. Wait has 
been with Shepherd & Co. for 20 years, 
and for a number of years traveled the 
whole state of Arkansas as special agent. 
He is a past most loyal gander of Ar- 
kansas Blue Goose and has served on 
the local advisory committee to Arkan- 
sas Inspection & Rating Bureau. 


W. S. Keese, Jr., of 
Keese, a past president of Tennessee 
Assn. of Insurance Agents and past 
national council member, has been named 
general chairman of the Community 
Chest drive at Chattanooga. 


Trotter, Boyd & 


COAST 





Johnson Tells How Agents 
Can Help Out Companies 


LOS ANGELES—George Johnson of 
Oakland, director of California Assn, of 
Insurance Agents, addressed Insurance 
Assn. of Los Angeles on the activities 
of the state association. He said mem- 
bership is now 2553 thus exceeding the 
goal of 2,500. He told of the associa- 
tion’s successful effort to stop the jewel- 
er’s group block policy movement. 

Taking up insurance market prob- 
lems, with especial reference to auto- 
mobile and general liability lines, he 
said the producers may be able to do 
something to help the companies cut 
down the losses of the last few years. 
He pointed out that better underwriting 
in the agencies would help as the agents 
expect the companies to be consistent 
in their contacts with the producers, 
therefore the producers should be con- 
stant. 


He advocated restriction of com- 
panies in agencies and said it is the 
duty of the producer to deliver the 


business to the company as cheaply as 
possible by cutting down delay in han- 
dling business ,diversification of busi- 
ness, and endeavoring to be an asset to 
the companies rather than a liability. 


He gave the highlights of the New 
York “demerit” plan which has just 
gone into effect and reviewed the new 


proposed dwelling form for the Pacific 
Coast. 

President Dee Wilcutts gave a brief 
preview of the program for the 50th 
anniversary celebration to be held in 
Biltmore Bowl on Sept. 30. 


Plan Wash., Regional Meets 


A series of regional meetings in eight 
key cities has been planned by the in- 
coming administration of Washington 
Assn. of Insurance Agents. Four meet- 
ings will be held in November and four 
in May, 1953. 

Suggested dates, subject to confirma- 
tion after local arrangements are com- 
pleted, are: Longview Nov. 17, Mount 
Vernon Nov. 18, Seattle Nov. 19, Port 
Angeles Nov. 20, Wenatchee May 18, 
Yakima May 21, Spokane May 19, and 
Walla Walla May 20. 


Kuhn Opens Tucson Agency 


Alwyn C. Kuhn, who has been with 
the Drachman-Grant agency of Tucson, 
has opened his own agency in that city. 
He started his insurance career with 
Royal- Liverpool group in 1936 at New 
York and after the war was transferred 
to Los Angeles. He went with Drach- 
man-Grant in 1946. His brother, Don- 
ald, is in the Massachusetts field for 
North British. Mrs. Richard J. Scham- 
pire, the former Ruth Boss, a past- presi- 
dent of Insurance Women of Tucson, is 
associated with the firm. 

















D. Leinbach 


Russell (left), as an- 
nounced last week, has been appointed 
secretary of the branch office administra- 
tion department of Travelers. Curtis R. 
Brabec (right) becomes superintendent 
of the casualty accounting division. 
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Gaderwriter's Responsibility Analyzed 


(CONTINUED FROM PAGE 12 





ure whether the risk is above, or below 
or at the average for the class. He tries 
to anticipate what the company ’s maxi- 
mum loss might be. He checks his line 
book. : 
However, he will go over the line 
book indication if the risk is above aver- 
will go under the amount 
indicated in the line book if its standard 
is below the average. One physical 
characteristic may persuade him to com- 
mit his company to more than it might 
otherwise undertake, say the fact that 
the building is divided into fire sections 
so that in event of a blaze the loss could 
not exceed a certain amount in one of 
several sections. He might take a large 
line on an office building, but if offered 
a piece of the Empire State building, he 
would go the limit of his company’s 
capacity. 
Conflagration Possibilities Exist 


age, or he 


Conflagration possibilities are of real 
concern to the underwriter — those that 
he can see. Of course, the Texas City 
sort can’t be seen in advance, but such 
things as Overconcentration are readily 
visible. There are some bungalow col- 
onies and several resort areas over the 
country, for example, that could give 
the companies real difficulty. An indi- 
vidual risk can be very acceptable but 
the underwriter must decline it or take 
only a little because of previous com- 
mittments in congested downtown areas 
where construction is poor and values 
high. This is underwriting on top of 
the underwriting of the individual risk. 
There is the windstorm catastrophe pos- 
sibility, and this can be predicted to 
some extent. The company tries not to 
build up a big concentration in any one 
spot that is more or less regularly sub- 
ject to destructive windstorms. 

The underwriter gains by experience 
that judgment without which he remains 
a clerk. He comes to know areas — 
danger spots such as congested business 
block or section. 

The third big item that the under- 
writer looks for is moral hazard. Here 
it is insured who is underwritten, and 
the underwriter does the basic job of 
insurance, of covering insured’s inter- 
est if something happens to his prop- 
erty. But the underwriter selects in- 
sured on the basis of honesty, integrity, 
his history as to fires. When these 
characteristics come into question, there 
is apt to be an increased temptation to 
burn the property or a heightened pos- 
sibility of carelessness which may have 
the same end result. 


Rate Measures the Hazard 


_ It is said that underwriting is often 
influenced, or should be, by the rate. 
However, the purpose of the rate is to 
measure the physical hazard of the risk. 
In this respect, every insured should 
contribute to the pool in relation to the 
value of the property at risk and the 
ge The fireproof office hazard is 

ight, consequently the rate is perhaps 
3c to 5c. On a frame woodworker the 
rate might run $4 to $5. An office build- 
ing at $1 million would produce $300 of 
premium at a 3c rate. A frame metal 
worker on which $10,000 is written at 
$4 produces $400. However, underwrit- 
ers point out that there is more apt to 
be a fire in the woodworker, and 
the insurer is likely to pay a total loss; 
that is almost inevitable. On the contrary, 
a fire is much less likely to occur in the 
office building and if it does, the loss is 
apt to be small. Consequently, the in- 
surer might prefer taking $1 million to 
$10.000, for less money. 

The aim of the underwriter is to get 
as much premium as he can, but he has 
to manage his assumption of risk in a 
way to come out with a profit. No 
matter how carefully he writes busi- 
ness, however, he must write business. 
He can’t underwrite volume to death. 
The good underwriter knows when to 
risk the displeasure and possible loss of 
an agent—and when to commit his 
company on a risk more fully than the 


line book prescribes. He must be a good 
enough agency man to evaluate properly 
business in the background of which 
there is an occasional bad piece of busi- 
ness — and when the agent no longer is 
maintaining a minimum standard, over- 
all, that is satisfactory to the company. 

There is this to be said of considering 
the rate and premium in arriving at un- 
derwriting conclusions. Unless he does 
so the underwriter is working on 
theory; that is, he is attempting to se- 
lect against a non-existent situation in 
which there are no losses. If there were 
no risk, there would be no insurance. 
The skill is in measuring the risk 
against the cost, which means measuring 
it against the income. 

The eternal objective of the under- 
writer is to be better than the average, 
to know a little more, to be a little 
quicker, to have a little more patience. 
He must see a trend before it becomes 
obvious to everyone. Are goods being 
returned to a factory somewhere? Then 
watch out. 

One way an underwriter sharpens his 
judgment is to spend time in the field 
with field men and agents. This accom- 
plishes two purposes. It sharpens him 


on his knowledge of local conditions 
and the underwriting problems there, 
and it establishes a good workable 


liaison between field (and agency) and 
the home office underwriting. 
He must write business. 
hesitant to take the initiative, 
be timid, he has to assume 


He can’t be 
he can’t 
responsi- 


bility. He is the man who commits the 
company. The approach is, what is the 
most we can take; not what is the 
least. 


Has to Use Judgment 

What does he do for accommodation, 
when does he make the exception to 
underwriting rules and judgment? It 
depends on the importance of insured, 
the agency and public relations. There 
aren’t too many exceptions, at least not 
of kind: there are more of course of 
variation and amount. Accommodations 
have to be handled with a lot of judg- 

win ONTINUED ON NEXT PAGE) 


Bankers L. 4 Ce 
Gains Control of 
Constitution Life 


Control of Constitution Life of 
Angeles has been acquired by John Mac- 
Arthur, president of Bankers Life & 
Casualty. This gives Bankers L. & C., 
which is not operating on the Pacific 
Coast, an established field force and 
about $2 million annual premiums in 
A. & H. for that territory. 

Mr. MacArthur loaned 
Constitution 


Los 


3ohan- 


Life, 


R Oss 


non, president of 

$110,000 with stock of Constitution be- 
ing used as collateral; he obtained an- 
other 31,000 shares which were collater- 
alized in a $358,000 loan from the Amer- 
ican National Life and later the Bank 
of America, and another block of 5,600 
shares which had been collateral to a 
loan of $68,000. This gave him stock 
control at a price of $536,000, or $6.85 
per million of insurance in force. Con- 


stitution has about $70 million ordinary 
and $8 million industrial in force. 

Last year Constitution Life lost $84,- 
788 on its operations. Ross Bohannon 
was elected president of Constitution a 
few months ago and W. S. Snowden be- 
came executive vice- -president. The com- 
pany was organized in 1943 with $250,- 
000 capital and surplus of $200,000. In 
1945 it acquired Postal Union Life un- 
der a stock trade, and Fidelity Ins. Co 
was taken over in 1951. At the end of 
last year, assets were $10.4 million, capi- 
tal $300,000 and surplus $750,000. Total 
premium income in 1951 was $3,998,909. 

Bankers L & C. was recently admitted 
to the state of Washington, and has ap- 
plications pending in other Pacific Coast 
states. 
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ment. The underwriter can’t be pray 
inflexible, follow the book, and say no 
when the offering is out of line with 
the book. 

Currently, underwriters are looking 
for all the information they can get on 
metal workers, all risks involving manu- 
facturing and super markets. In metal 
and chemical fields there are so many 
added hazards that did not exist a few 
years ago. To this must be added the 
indifference of workers, both skilled and 
unskilled, and their propensity to 
take a chance before adequate investi- 
gation, etc. The result of this kind of 
combination, new hazards with careless 
workers, has been more “first happen- 
ings” than the business has seen before. 

Some executives do not keep. in close 
touch with the day to day situation, 
though they make underwriting deci- 
sions, particularly as to policy. If they 
do watch underwriting data closely, 
their annual financial statements un- 
doubtedly are better. It is a good idea 
for executives occasionally to review 
the number of exceptions that have 


been made, and what has happened to 
those exceptions. This might prove en- 
lightening. It could also prove fruitful 


if executives would find out who writes 
their endorsements, not the standard 
but those called for by special situations. 
There is something about an accumula- 
tion of such reading that sharpens the 
judgment of the executive. 

The general discipline exerted on the 
property owners of the country by close, 
intelligent underwriting cannot be un- 
derestimated and certainly must not be 
overlooked. Good underwriting by in- 
surance companies has an incalculably 
beneficial effect on general structure 
and housekeeping of the country. 





Record Gathering 
of Ganders at Dallas 
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and sporting 
Bexar coun- 


modified western regalia 
deputy sheriff badges from 


ty, performed the model initiation, which 
highlights 


is one of the of the Blue 





CHARLES L. BEALE 


They 


speed 


excellent 
elicited 


did an 
cadence 


Goose gathering. 
job in high 
applause. 

In his report, Mr. Beale urged accel- 
eration of the blood donor program in 
which the order is interested. A sugges- 
tion by the emblem committee that a 
new emblem be adopted showing a 
goose with his wings raised high was 
voted down. However, it was decided 
that the grand wielder should provide 
decals for “membe rs’ automobiles. 

Mr. Sterling, the new M.L.G.G., an- 
nounced that the 1953 meeting will be 
at Winnipeg during the last week of 
August. 
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the association, the annual convention at 
Buffalo was selected as the natural back- 
ground for a major celebration of Mr. 
3ennett’s work and accomplishments. 
Mr. Bennett’s conduct and final win- 
ning of the Chrysler-Palmetto case, 
November, 1925, was one of his most 
famous accomplishments as legal ad- 
viser to the National association. The 
case, which established the constitution- 
ality of the state resident agents’ law, 
was designed to protect the agent from 
inroads on his business from other states. 
In 1939 there was an even more vigor- 
ous attack made by the casualty com- 
panies upon the resident agent’ s counter- 
signature and division of commissions 
statute of Virginia. It was there pro- 
vided that all policies must be counter- 
signed by a resident agent, who should 
receive the customary commission and 
who could not pay more than 50% of 
it to a non-resident broker, who is 
defined as any person who solicited and 


obtained business and who was not a 
resident of that state. The title of that 
case was Osborne v. Ozlin, Sept. 1939 


Osborne was the general agent selected 
to carry on the litigation, and Ozlin was 
the chairman of the corporation commis- 
sion having supervision over insurance. 
The suit was long and hotly contested. 
Mr. Bennett was associated with and 
assisted the attorney general in defend- 
ing the statute. The 3-judge constitu- 


tional court trying the case went to 
great length in setting out the facts 


and circumstances surrounding these in- 
surance transactions, and held the statute 
to be constitutional. On appeal to the 
U. S. Supreme Court, the decision was 
affirmed, since which time there has been 
no challenge of the constitutionality of 
the resident agent’s countersignature 
stautes of the several states. 


Social Security Agitation 


In November, 1935, Mr. Bennett, with 
equal zeal and brilliance, began an ulti- 
mately successful four-year attack on 
behalf of the NAIA members against 
social security legislation which attempt- 


ed specifically to include insurance 
agents within the definition of “em- 
ployes” of insurance companies. The 


cxinasninseontaane status of the agent as an 


independent businessman was vehement- 


ly argued by him before the federal 
social security board and later upheld 
by Congress in 1939. 


In the fall of 1946 unqualified success 
also marked his defense of the Minne- 
apolis agents association against action 
seeking to restrain or enjoin that group 
from carrying out and enforcing its by- 
laws. Action was brought against the 
Minneapolis agents by a licensed but 
non-member agent. It concerned the in- 
or-out rule, the non-intercourse rule and 
the maintenance of rate rule. The dis- 
trict court, after a vigorous trial, held 
in favor of the association on all counts. 

The case was appealed to the Supreme 
Court in 1947 and again a favorable court 
decision was rendered for the Minne- 
apolis agents association when the 
Supreme Court entered a final order and 
decree denying the plaintiff’s petition to 
restrain the agents association and its 
restrictive rules. 

Mr. Bennett was born Nov. 8, 1872, 
the son of a farmer and grain dealer 
at Timewell in Brown county, Illinois. 
His mother, Josephine Noonan, was a 
native of Ireland. 

His early education was gained more 
by self-application to text books than 
by formal instruction. He attended a 
country school in his home village, com- 
pleted high school in a neighboring town, 
and studied at college for a year. Later 
he taught in a country school. 

Mr. Bennett first read law at Quincy, 
Ill., with a Civil War general as pre- 
ceptor, and began practice there in 1895 
after his admission to the bar on ex- 
aminations before the supreme court of 
Illinois. 


During his law practice in Quincy, 
which extended to June, 1920, Mr. Ben- 
nett held several political and public 
positions. He was master of chancery of 
the fifth circuit court of Illinois from 
1907 to 1912, and corporation counsel, 


city of Quincy, during the two following 
years. In 1914 he was appointed state 
fire marshal of Illinois by Gov. Dunne 
and served two terms as president of 
Fire Marshals Assn. of North America. 

He has been commissioned by the 
NAIA executive committee to write a 
compre hensive history of the association. 


N.Y. leemen: Aviation Daseok ary 
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alternative rule charging 
short rate of the annual premium and 
stipulating that the balance of the full 
annual premium is earned on the amount 
of any loss paid, be used. This the bu- 
reau agreed to do. 

That a rule be filed indicating the 
procedure to be followed in computing 
limits beyond the table for both public 
and passenger B.I. The bureau notes 
there are four increased limits tables 
presently on file, A and B running up to 
$1 million/$1 million, table C on prop- 


the present 


erty damage running up to $1 million 
and table D covering passenger lia- 


bility running to a limit per passenger 
of $100,000. The bureau notes that on a 
very small portion of risks are limits 
required in excess of those provided for 
in the tables. The bureau does not ob- 
ject to making a guide filing, subject 
to change from time to time if found 
necessary, of the formula presently used 
by the bureau in calculating rates on 
limits in excess of those provided for 
in current filings. 

As to the suggestion for development 
of a guide for determining reasonable- 
ness of rate levels in case of smaller 
risks, the bureau notes that in view of 
the relatively small volume of premiums 
produced by such risks and because of 
the volatile nature of the business, it 
believes division of premiums into vari- 
ous factor resulting in a definite pro- 
vision for losses presents difficulties 
which do not occur im other types of 
risks. Aviation insurance is at best a 
business of insufficient spread to pro- 


of substantial 
does not lend 


for the occurrence 
losses; consequently it 
itself to standardized procedures. In 
practice, a specific factor for losses 
could only be applied to the experience 
over a very long period, and even then 
validity of experience is subject to 
question, for the reasons stated and 
also because of continued technological 
developments in aviation. The bureau 
will continue to study the subject. 

The report notes that less than 25% 
of the number of risks are submitted to 
the bureau for rating and over 75% are 
rated within the filed ranges by the 
writing companies. 

The history of the bureau and of rate 
regulation in aviation insurance, as set 
forth in the report, is interesting. The 
pioneering group in the field in the U. S. 
vas Barbour & Beldwin, which operated 
as aviation manager for companies prior 


vide 


to 1928. In that year, U.S.A.U. and 
Associated got into the field. Barbour 
& Baldwin was succeeded by Aero in 
1932. 


The New York superintendent called 
a meeting of fire and casualty com- 
panies writing aviation in 1933, and there 
was set up a rather loose advisory rat- 
ing and statistical organiaztion, Board 
of Aviation Underwriters. Original par- 
ties to the agreement were Associated, 
Aero, U.S.A.U., National Continental 
Aviation Insurance Co. and Travelers. 
In 1936 Associated withdrew except for 
New York; Aero also withdrew. After 
May 8, 1937, the Board’s jurisdiction 
was limited to New York state only. In 


September 4, 1952 


1940 U.S.A.U. 


wihdrew, rejoining jn 
942. 


In 1941 Employers group joined. 
In the meantime, National Continental 
had withdrawn and _ Travelers had 
joined with U.S.A.U. By 1942 Mutual 
Aircraft Conference became a rating 
organization on hull. In 1945 the board 


had ceased functioning and the com- 
panies in groups filed ranges of rates 
directly with the department. The pres- 


Proposed Credit 
Rules Under Study 
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ent bureau came along in 








Plication is taken, then the insured bor- 
rower or purchaser shall be furnished 
at the time the indebtedness is incurred@ 
a statement setting forth a brief de- 
scription of the coverage provided. Said 
statement may be made a part of the 
contract of indebtedness. Said statement 
shall serve as a binder and the coverage 
provided shall” become effective as of 
the date the indebtedness is incurred. 

F. All policies, certificates, binders or 
statements of insurance, applications, en- 
dorsements, riders and other forms con- 
stituting a part of the contract or con- 
tracts of insurance with the insured 
borrower or purchaser shall be filed with 
or approved by the commissioner of 
insurance. 

G. The insured borrower or purchaser 
shall be given the option of submitting 
to the creditor a required policy of in- 
surance in any company duly licensed in 
the state, provided such policy contains 
the coverage essential to the proper pro- 


tection of the creditor 
Section VI. LICENSED AGENT OR 
BROKER. 


Where permitted by law the creditor or 
an accredited representative of the cred- 
itor for whom the creditor shall be re- 
sponsible shall be the agent or broker 
of the insurance company underwriting 
the insurance, and shall be duly licensed 
by the commissioner of insurance. 

Section VII. SETTLEMENT OF 


CLAIMS. 

A. All claims shall be promptly re- 
ported to the insurance company or its 
designated claim agent or representative 
by the agent. 

B. ‘All claims shall be settled strictly 
in accordance with policy terms. 

C. All claims shall be paid either by 
draft drawn upon the company or by 
check of the company to the order of 
the claimant to whom payment of the 
claim is due pursuant to the policy pro- 
visions, or upon direction of such claim- 
ant to one specified. In the case of 
credit life insurance, separate payments 
shall be made to the creditor beneficiary 
and to the named second beneficiary, if 
any, as their interests may appear. If 
the policy contains no provision for the 
designation of a second beneficiary, then 
it shall contain a facility of payment 
clause authorizing the company to pay 
any insurance in excess of the unpaid 
balance of the indebtedness to the wife, 
husband, children, or other blood rela- 
tive, or other person equitably entitled 
thereto as determined by the company. 

D. No plan or arrangement shall be 
used whereby any person, firm or cor- 
poration other than the company or its 
designated claim agent or representative 
shall be authorized to settle or adjust 
claims. Agents, brokers, or person affili- 
ated with a creditor may not be desig- 
nated as claim agents or representatives 
for the insurance company in adjusting 
claims. 

Section VIII. MISCELLANEOUS 

Any company or agent now or here- 
after writing credit life or credit acci- 
dent and health insurance in this state 
shall subscribe and agree to these rules 
and regulations and shall be required to 
comply therewith. 


Transatlantic Re Reinsurance 
of N. Y. Is in the Oven 


Notice of intent to form Transatlantic 
Reinsurance Co. has been filed under 
provisions of the New York law. The 
notice indicates it will write glass. This 
is the line that requires the insurer to 
put up the smallest amount of money. 
Among incorporators are names of per- 
sons connected with the law firm ol 
Watters & Donovan. 


New Oklahoma Fund Mgr. 
V. H. Odon of 
appointed manager of the Oklahoma 
insurance fund to succeed Ben Ellis, 
who resigned effective Sept. 1. 
Newton E. Anderson, Los Angeles 
insurance attorney, told fellow members 
of Casualty Insurance Adjusters Assn. 
of Southern California his impressions 


of the recent Olympic Games at 
Helsinki, Fin. 


Wagoner has been 
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Jimmy rested his megaphone on his shoulder and 
squeezed his way through the victory-happy 
crowd. The half-pint cheerleader with the big voice 
was in a hurry. 


Tonight was the Homecoming Dance. And, more 
important, a date with Betty. 


Jockeying his Dad’s car through the heavy traffic, 
Jimmy felt just a little proud. He and his megaphone, 
in their own small way, had helped the team to 
aan another championship. 
w or here- 
credit acci- 
| this state 
these rules 
required to 


The slow moving up-hill traffic grated on Jimmy’s 
nerves. He pulled out from the crawling line of cars, 
his foot down hard on the accelerator. Jimmy barely 
caught a glimpse of the trailer-truck over the rise 


» ; To help you become “Mr. Safety” of the hill Side 
ransatlantic in your community, we have prepared 


rance 


filed under a kit of materials based on this Today a lonesome megaphone stands quietly in the 
; co Bhs message to young drivers. Sell hoot . 

ian ee prevention as well as protection; empty schoo! gymnasium. 

: pe peel write for Safety Kit “A.” 
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Gow Orsuracee — 


F YOU HAVE ever suffered a fire or other insured 
loss, you well realize how competent and com- 





big Man in \fany Places 


forting your Home Insurance agent can be. But 
he may also be doing a lot of other things for 
your town, of indirect benefit to you. He’s often 
the George of “let George do it”—and we think 
he rates a cheer for those unpaid jobs he does. 


Wat 





Riu Businessman in his own 
right, your Home Insurance 
Company agent has 
invested his money as well 
as his time in serving you. 

Wy, in : , Naturally, he understands 
UY, Pe the needs and problems 

of other businessmen— 

and your needs, because 
Pe he’s your neighbor! 
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Long after others have quit 
for the da pi 





THIS ADVERTISEMENT 
WILL APPEAR IN 


hctivities. 


" you 
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The advertisement above . ew 
; series Sponso 
.]y new series Spo! 
=o ‘ll be seen by more 
, ill be seen Dy 
ance pany .. + Wi | 
Insurance Com} ‘ _, 
than 23 million readers of national mag 


Its purpose is to present, to on people : 

of The Home agent... a5° 
egral and contributing 
and thus to help 
customers. 





serves, the story | 
friend, a neighbor, an int 
part of his community life— 
him in selling and serving his 
It isa story The Home is or " tell, 
on behalf of its agents everywhere. 
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